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Let Speculators Take the Chances! 


(See Page 17) 


They “see” your bank every time they sign... 


Get the public-relations bonus in 


“THE BEST KNOWN NAME IN PAPER” 


Think how many times every week, every month, 
or every year your customer opens his checkbook. 
Each time, he’s reminded of your bank. And each 
time, you want his impression to be the finest pos- 
sible. Checks on Hammermill Safety paper assure 
you of this extra prestige because they bear the 
respected Hammermill name on every check. 


Whhthhh 


When you supply checks on Hammermill Safety, 
you're providing protection against tampering, too. 
The specially sensitized surface of this fine paper 
instantly shows up the slightest erasure or other 
alteration. And it is carefully made to take pen 
writing smoothly and easily. 

Be sure your checks are giving you this double 
advantage—prestige plus protection. Supply them 
on Hammermill Safety. Your printer or bank lithog- 
rapher will be glad to show you samples. 
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THAT’S A TRANSISTOR, invented at Bell Telephone Laboratories. This tiny electronic device can do many things that 
vacuum tubes can do and more besides. Though little larger than a coffee bean, it can amplify electric signals 100,000 times. 


She’s Holding a Five-year-old Granddaddy 


The Transistor was announced only 
five years ago but it is already the daddy 
ind granddaddy of many promising off- 
spring. All of the growing uses of this 
tiny electronic device stem from its in- 
vention at Bell Telephone Laboratories. 


Scldom has there been an invention 
with such exciting possibilities in te- 
lephony and in other fields. A recent is- 
suc of The Reader's Digest calls it “The 
Fabulous Midget” and reprints these 


BELL 


TELEPHONE SYSTEM 


words from an article in the Science 
News Letter: “In less than half a cen- 
tury, the electronic tube has changed 
the world. The effect of the transistor 
on our lives may be equally potent.” 


The Bell System, in accordance with 
its established policy of making all of 
its inventions available to others on 
reasonable terms, has licensed forty 
companies to make and sell transistors. 
These include makers of advanced 








NATIONWIDE...TO SERVE THE NATION. 


equipment for defense, as well as radios, 
television sets, computing machines, 
hearing aids and electronic apparatus. 

One of the first uses of the Transistor 
in telephony was in the new electronic 
equipment which enables telephone 
customers to dial Long Distance calls 
from coast to coast. 


We can already see the time when it 
will bring many other improvements in 
both Local and Long Distance service. 






LOCAL...TO SERVE THE COMMUNITY. 
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CONTINENTAL NATIONAL BANK 


115 and 117 Dearborn Street, Chicago, Ill. 
CAPITAL, - $2,000,000. 
COLLECTIONS CAREFULLY MADE AND PROMPTLY ACCOUNTED FOR. 
Accounts of Merchants, Banks and Bankers Solicited. 


OFFICERS: 
©. T. WHEELER, President JOHN C. BLACK, Cashier. DOUGLASS HOYT, Ass’t Cashier. 
BOARD OF DIRECTORS: 
HARD T. CRANE, Of crane Bree’ Masten, | “°° V43t Eidhunon,' Welle & Ven Schaick, Lamber 
rane v > 
4 Late President Union Nat'l ‘RD, Uf H. Botsford & Co., 
. Of J. H. Dole & Co., Commission a ae 
HIBBA M. C. STEARNS, 
Hibbard, Spencer, Rertlett & Co., Wb. Hardware 


| MERCHANTS NATIONAL BA 


OF CHICAGO, ILLINOIS. 
CAPITAL AND SURPLUS, @1,000,000.00 


OFFICERS 
. 3. BLA! F.W CROSBY, 
=e Vice President Second Vice-President. 


A GENERAL BANKING BUSINESS TRANSACTED. 
Accounts of Banks, Bankers, Corporations and Individuals received on Favorable Terms. 
BUY AND SELL EXCHANGE AND U. 8. BONDS. 


lesue Letters of Credit for Travelers availabic in all parts of the world 
Collections marie on all accessible points dircet. Remittances made promptly at lowest rates 


Wo. 696. 


UNION NATIONAL BANK 


CHICAGO, ILLINOIS. 
Capital, - - - - - $1,000,000 


Surplus and Undivided Profits, - . 760,000 
A REGUI.AR BANKING BUSINESS TRANSACTED 
Accounts of Banks and Bankers, tesentte and@ Manufacturing Firms, or Corporations, received 


favorable termes 
WwW. C. D. GRANNIS, President. JOHN J. P. ODELL, Cashier. 
C. B. FARWELL, Vice-President. W. 0. HIP WELL, Asst. Cashier. 
(Or J. V. Fanweit @ Co) 


Collections on all ecceasible points carcfally made avd promptly accounted for on equitable terms. 


. JOHN C. NEELY, 
c. B. BLAIR, Bias 





Designated U. 8. Depository and Financial Agent of the Government. 


wen” FIRST HATIONAL BARK “Si 


oF OMAZA, NES. 
J. &. CREIGHTON, Vice-Prest. 
WM. H. MEGQUIER, Asst. Cashier. 


Callections made direct on all points in Nebraska and the entire West, at lowest rates. 


HERMAN KOUNTZE, President ¥. BH. DAVIS, Cesbier 


The first issue of BANKERS MONTHLY came off the 
press 70 years ago this month. It couldn't lave hit 
bankers’ desks at a time when it was more needed for 


in its pages were reported all the storm signals that 
preceded the panic of May, 1884. 


Business in the United States and abroad, observed 
the new companion of the then already famous Bankers 
Directory, was “dull and drooping;” there was no will- 
ingness to put idle money into business, and distrust of 
corporate management “was never greater. 

Other danger signs, as reported by the first MONTHLY, 
were “abnormally low” interest rates, a distressed stock 
market, a crumbling farm market, and a growing number 
of business failures. 
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Cc. O. WITTE, President. £. il. SPARKMAN, Cashier. 


No. 1021. 


.THE PEOPLE'S NATIONAL BANK 


OF CHARLESTON, SOUTH CAROLINA. 
THE LARGEST BANK IN THE STATE. 
UNITED STATES DEPOSITARY. 
Paid Up ae 7 7 - - 
Surplus, 7 - - - - 
Undivided Preate, - - o o 


Collections and ali other Bauking Business ecut thix iank receive perronal and Prompt attention 
A shareof your business solicited 





United Staves Government Depository. 


OMAHA NATIONAL BANE 


OF OMAHA, NEBRASKA. 
CAPITAL, SURPLUS AND PROFITS, - $460,000.00. 


JOSEPH H. MILLARD, President WM. WALLACE, (Cashier. 


Particular attention paid to Collections throughout the West and Northwest. 
ACCOUNTS OF BANES AND BANKERS RECEIVED ON FAVORABLE TERMS. 


’ ) THE ( 


FIRST NATIONAL BANK 


CHICAGO, ILL. 
Cepital, 63,000,000, Surplus, 6450,000. 


DO A REGULAR BANKING BUSINESS. 
Buy and Sell Foreign Exchange, U. 8. Bonds, and Local Investment Bonds, viz : City of 
Chicago, Cook County and Park Bonds: : nd issue Circular Letters of Credit 
for Travelers’ use, available in eny part of the world. 
COLLECTIONS CAREFULLY MADE AND PHOMITLY ACCOLNTED FOR, ON MODERATE TRRMS 
OFFICERS: 


SAML M peeeEpeon President LYMAN J. GAGE, Virx HM OK SYMONDS, Cariier. 
M. KINGMAN, Asewtant Coster kK ? "ernent Dl Areistsot Cartier 


JOHN ee HOKACE A. CHADs, £. B_-FRUST. Pre 
1k MkesweNt. PA 
james BU LLIV AN, Casuren. : 


The Southern Bank, 


THE STATE OF GEORGIA 
SAVANNAH, - ” ne GEORGIA. 

Designated Depository of the State. 
carTtaL, $300.00) SURPLUS, $9c0,¢c0 p= iy 

Boanp or ernactone. of « General 

Huge dake = DEAIS LAKUELY IN EXCHANGE. 
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WENT. at Satiefertory Rat 





t. i. H. DE LEON, Vice-Pres. 
ITCUELL, Cashier. 
—TtxzE— 


South Carolina Loan & Trost Co, 


OF OHA®LESTON, 8. O. 
$300,000.00 
- 66,000.00 


Concluded the editors: “The conservative view is the 


safe one.” 


Four months later banks and brokerage houses were 
shutting down all over the country. 


oe oe > 
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Right from the beginning. in 1884, BANKERS MONTHLY 
sought for this nation “an adequate but sound currency.” 

Said the editors then: “It is desirable that our money 
should be made more elastic, but any interest in that 
quality that is bought at the expense of the confidence 
the people have in it will be too costly.” 

Subsequent editors of BANKERS MONTHLY have seen no 
reason to alter that philosophy. 
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Soybean pit at the Chicago Board 
of Trade. (Acme Newspictures). 


It's Up to Us 

It would appear that there is no 
reason why, if we work a lot harder, 
make just slight sacrifices, and face 
conditions with courage, 1954 
should not on the average be a very 
good year. Not statistically as good 
a year as 1953, but fundamentally a 
year of better, sounder, perform- 
ance. 2 

Tn our national economy we face 
two serious problems: (1) better 
control of pressure groups and (2) 
courage to do what we think is 
right, irrespective of whether or not 
it may hurt a little. To do what is 
wrong, or to do what is expedient 
instead of what our minds and con- 
sciences tell us is right, is to expand 
a centralized form of government, 
to revive inflation, and to destroy 
the great opportunity for leader- 
ship that is ours to discharge.— 
Monthly Business Review of Henry 
H. Heimann, executive vice-presi- 
dent, The National Association of 
Credit Men. 












From Where We Si&.... 


We're Asking For It! 


Try as we may, we can’t escape 
the conclusion that the American 
people are presently undergoing the 
most severe test of their capacity 
for self-government that they have 
yet experienced. There were many 
among our founding fathers who 
weren’t too sure we would make the 
grade, and there are increasing 
signs that their fears were well 
founded. 

We’ve perhaps said enough about 
the futility of the rigid agricultural 
price support program, and mention 
it again only as an example of what 
appears to be an inexorable trend 
away from government of, by and 
for the people, and toward a gov- 
ernment of, by and for an estab- 
lished bureaucracy. That, it seems, 
is the way we want it, and since we 
still have a government which is 
responsive to the wishes of our peo- 
ple, that’s what we’re likely to get 


if we continue*on our present 
course. 
Take as another example the 


Small Business Administration. In 
its December editorial entitled 
‘What Does Small Business Really 
Need?” The Guaranty Survey, a 
monthly publication of Guaranty 
Trust C mpany of New York, states 
the case against government lend- 
ing in unanswerable logic. 

Says the editorial, “There could 
hardly be a more effective entering 
wedge for increasing governmental 
domination and eventual national- 
ization of business than to make 
industry dependent on _ govern- 
mental credit. This danger is 
greater by reason of the fact that 
such credit is extended for the most 
part to marginal concerns that can- 
not obtain funds from private 
sources. It is almost inevitable that 
such concerns will continue to ex- 
perience difficulties and will become 
more and more dependent upon 
governmental support. ... Tax re- 
lief and labor relief would be more 
helpful to small business than all 
the credit the Government could 
create. . .” 

But far from any prospect of labor 
relief, there is an ever mounting 
agitation in behalf of the guaran- 
teed wage. We yield to no one in 


4 


the earnestness of our desire for a 
stable wage for everyone who is 
willing to work for it, but a mere 
legislative enactment can achieve 
nothing in that direction. That case 
is well stated in the New England 
Letter of the First National Bank 
of Boston: “. . . To guarantee an 
annual wage, it would be necessary 
for the Government to guarantee 
national income. This in turn would 
involve absolute Federal control, 
not only over production, wages and 
prices, but also over consumption, 
including dictation over the 
amounts and kinds of goods that 
consumers could buy. In other 
words, the logical sequence of this 
proposal would be the creation of 
a Frankenstein that would destroy 
private enterprise and also trade 
unions, and out of the wreckage 
would emerge a totalitarian state. 
Under such a regime, wages could 
be guaranteed, but they would pro- 
vide only a mere subsistence, while 
individual freedoms would disap- 
pear.” 

The list of fields in which the en- 
croachment of the Federal Govern- 
ment is becoming ever more marked 
could be extended almost indefi- 
nitely, but in none is it more pro- 
nounced than in the field of 
government, itself. The Chamber of 
Commerce of the United States 
points out in a recent bulletin that 
there has been a dangerous trend 
away from state and local respon- 
sibility in this country, and that the 
resultant surrender of responsibility 
to Washington has gone so far it is 
jeopardizing the future of represen- 
tative government. 

The bulletin goes on to remind us 
that this trend started during the 
depression of the 1930’s and re- 
ceived fresh impetus after World 
War II. To quote: “It is significant 
that even though the depression 
was conquered, federal grants did 
not end. Letting Uncle Sam take 
care of things quickly became a 
habit. . .” 

The habit persists, and we sub- 
mit that it must be broken if we 
are to endure as a nation of free 
people. Dependence and freedom 
don’t come in the same package, 





and every bit of dependence ac- 
quired is just that much freedom 
gone down the drain. 

A too great readiness to accept 
the ill considered indulgences of one 
or both parents has destroyed many 
an otherwise promising career; but 
in the present imperfect state of 
human development, failure at the 
level of the individual must be 
taken in stride, and society in gen- 
eral can, if it will, profit by the 
example. It is here that the law of 
the survival of the fittest does a 
most excellent job of weeding out 
the weak and bringing into posi- 
tions of leadership the strong men 
that we need. 

But we have only one nation. We 
have only one constitution which 
protects us in our right to demand 
the exercise of “that perfect liberty 
which is bounded only by the equal 
liberty of every other.”* Of para- | 
mount concern to us all, whether we 
fully realize it or not, is the preser- 
vation of that right within a nation 
strong enough to guarantee it. 

Discriminatory class legislation 
which seeks only to benefit one 
segment of our economy at the ex- 
penseof every other, on the specious 
premise that what is good for that 
segment is good for the nation, is 
steadily taking us in the wrong di- 
rection. It must give way to meas- 
ures which rest more largely on the 
premise that what is good for the 
nation is good for us all. 

We can’t have our cake and eat 
it. We can’t everlastingly sell our 
freedoms down the river and keep 
them. We must make a choice, and 
the time is now. The newly con- 
vened Congress may well take us 
so far into the wilderness that there 
will be no finding our way back. 
Or it may be made to realize, with 
sufficient prodding from the grass 
roots, that in government, as in 
business, no lasting benefit can come 
from a course of action which does 
not have in it a decent regard for 
the rights of others. 


*Henry George in “Progress and Poverty” 


Editor 
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By A. M. Youngquist Jr. Correspondent: Helmuth Bay 
National Press ed 
Washington, D. C. 


A good many of the hottest issues coming up in Congress are especially 
important to bankers. Here are some of these issues and the present outlook 
for each: 


The Administration will be forced to again ask for a boost in the national 
debt ceiling. This time Congress will go ae 


Farm price supports: The issue here is between rigid 90-per-cent-of-parity 
props and flexible props that would be adjusted to supply conditions. It's no 
secret that Farm Secretary Benson's long-range goal is flexible supports for 
most crops. For wheat and perhaps cotton, he has devised a two-price plan. 
Under this scheme, wheat used by American consumers would be supported at a high 
level while wheat for export or for livestock feed would be sold in a free market. 

Mr. Benson also wants to apply the "modernized" parity formula to all crops. 
The new formula would mean somewhat lower parity prices. 

But with elections coming up, Congress will probably leave the farm law 
pretty much as is. 


The regular corporate tax probably will be held at 52 per cent as President 
Eisenhower wishes, though a compromise at 50 per cent is possible. 

A national retail sales tax, of course, is out. A tax at the manufacturers’ 
level has a bit better chance. Some existing excise taxes will be cut; others 
may be hiked, and some new ones probably will be added. 

Chances are good that stockholders will get token relief in the form of a 
tax credit of 10 per cent of dividends received. 


Gold standard: Sen. Bridges (R., N.H.) introduced in the last session a 
bill providing for a return to redeemability. The Administration seems to agree 
in principle but doesn't think that this is the right time. So, odds are that 
the bill won't get through. : 


The U.S. tariff structure has been getting a good going over from the 17- 
man Randall Commission. It's expected that the commission's report (due in March) 
will lean toward freer trade. But which way Congress will go is a toss up. 


Rep. Patman (D., Tex.) has a bill ready that would give preferance to the 
subscriptions for long-term Government bonds of trust and pension funds, insurance 
companies, and mutual savings banks over the subscriptions of commercial tanks. 
Though Mr. Patman has built a following, this idea probably will be rejected. 


The President's Advisory Committee on Housing last month recommended that 
Fannie Mae be replaced by a private corporation. The committee also recommended 
that interest rates on FHA and VA mortgages be allowed to rise—in line with 
market conditions—above present limits. Under this scheme, a Government committee 
of housing and financial officials would set the maximum rate up to 2% per cent 
above the current average yield on Government bonds with a maturity of 15 years 
or more. 

Any plan to boost interest rates at this time is sure to run into stiff 
opposition, but the idea of a secondary mortgage market involving no federal 
funds is popular with many budget-conscious Congressmen. 


_ 
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They are both good collateral when secured 
by a LAWRENCE FIELD WAREHOUSE RECEIPT 

ee 

And there are countless other commodities totaling $1,000,000 at each of the more than 

which are Grade A collateral when covered 2500 Lawrence field warehouse locations. 

by a Lawrence receipt. Bank officers through- Such comprehensive coverage affords unsur- 

out the United States, Canada and Mexico passed security for banks and other receipt 
ch) welcome inventory loans secured this way holders. 

since each Lawrence warehouse receipt is Consider, too, Lawrence facility — typified 
backed by the integrity of the Lawrence Ware- by the exclusive Lawrence-IBM Commodity 
nce house Company — a continuously successful Collateral Report for loan officers. Electron- 
° operation for forty years. ically compiled, this record keeps the banker 

In addition, each Lawrence receipt is always up to date on inventory values, while 

backed by legal liability and fidelity bonds reducing the cost of servicing commodity loans. 
2d 
tee LAWRENCE ON WAREHOUSE RECEIPTS ee . 1S LIKE CERTIFIED ON CHECKS 
t 

NATIONWIDE FIELD WAREHOUSING 
37 Drumm Street, San Francisco, California 
100 N. La Salle St., Chicago 2, Ill. * 79 Wall Street, New York 5,N.Y, 
OFFICES IN PRINCIPAL CITIES 
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Send your earnings upward! / 


sel! NCB TRAVELERS CHECKS 


The sky’s the limit, when you sell these well-known 
checks. It's all clear profit to you, because you get 
THE ENTIRE SELLING COMMISSION on the checks 
you sell—75¢ on each $100. 


They're*a natural for customers who expect to 
travel, when they withdraw funds for a trip, or come 


into your bank for other accommodations. 


National City Bank Travelers Checks are spendable 
like cash everywhere, with a full refund guarantee if 
they are lost or stolen. Issued in $10, $20, $50 


and $100 denominations; they remain good until used. 


All NCB Travelers Check advertising constantly 
reminds readers to buy these checks at their bank. 

To help you get your share of the market, point-of-sale 
and other display material, as well as free newspaper 


mats, are available. Write for full information. 


THE NATIONAL CITY BANK 
OF NEW YORK 


FIRST IN WORLD WIDE BANKING 


55 Wall Street, New York 15, N.Y. 


Member Federal Deposit Insurance Corporation 
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Los Angeles Banking: Spreading Out 


In the last 10 years, 79 new banks and banking offices have gone up in Los 
Angeles County. Almost all of them are in sprawling, booming suburbs. Even 


so, downtown LA is still the financial heart of Southern California. 


Here is the 


story as reported for BANKERS MONTHLY by John Crerar Reid. 


NY BANKER in Los Angeles will 
A tell you that the pattern of 

banking in his area has 
undergone some drastic changes in 
the last 10 years or so. He will re- 
port, for instance, that the dollar 
volume of business done by down- 
town banks is up. But he will also 
point out that today the downtown 
banks and banking offices can 
claim only about 35 per cent of 
Los Angeles County’s demand de- 
posits. In 1934, these banks and 
offices boasted 60 per cent of the 
county’s demand deposits. 

LA showed signs of decentralizing 
even before the war. In fact, Allan 
Herrick, advertising chief at Se- 
curity-First National ahd a veteran 
of more than a quarter century of 
Los Angeles banking, recalls that 
as early as 1929 downtown banks 
were losing safe deposit rentals to 
outlying banks. But the trend was 
gradual, until 1940. 

Then, in that year, people started 
streaming into the Los Angeles area 
at the rate of one every 3 minutes 
and 20 seconds, 24 hours a day. The 
influx continued, and today they’re 
still coming. 

The Los Angeles metropolitan 
area includes about 200 political 
subdivisions, but the boundary lines 
have lost much of their meaning. 
The area resembles a gigantic wheel 
with its hub at the downtown Los 
Angeles Civic Center and its rim 
about 30 miles away. 

Many old industries have moved 
away from the hub toward the rim. 
New industries, usually, have lo- 
cated nearer the rim. 

So have most new residents. The 


population of the city of Los An- 
geles is up 36 per cent from 1940; 
but in the suburbs it’s up a whop- 
ping 82 per cent. 

The people seem to be doing their 
retail buying near where they live 
and work. Look at department store 
sales, for instance. Sales in down- 


: wa 
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town department stores have 
plunged 20 per cent (based on 1953 
estimates) from their peak in 1948. 
Meanwhile, sales in the rest of LA 
County have shot up 28 per cent. 

One big force for decentralization 
has been downtown LA’s fantastic 
traffic snarl. 


LOS ANGELES COMMUTERS 
. . . 74 per cent drive 
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PANORAMA CITY, LOS ANGELES COUNTY 


. . before the boom 


A while back, someone figured 
that the entire population of Los 
Angeles (4% million) could be 


evacuated in a single trip just by 


using its privately owned cars—dnd 
nobody would have to sit in the 
back seat. It works out to 2.8 per- 
sons to a Car. 

Radio station KNX reports that 
74 per cent of the area’s commuters 
drive to work. (In New York City, 
it’s only 26 per cent.) And 97 per 
cent of the shoppers drive. 

Some Los Angeles bankers now 
detect a new phase of decentraliza- 
tion. They note, for example, that 
the lush, modern stores that line 
Wilshire Boulevard along the famed 
Miracle Mile—the shopping district 
that first broke downtown’s hold on 
retail trade—are beginning to feel 
the competition of still newer stores 
farther out. 

Banking, too, is spreading out. 
New branches and new independ- 
ents are going up in outlying sec- 
tions. Existing banking facilities in 
these areas are expanding. 

Downtown, banking facilities 
have contracted. Since 1934, 10 
banking offices in downtown LA 
Have shut down or consobidated. 
The only new offices are two inde- 
pendents that both cater to Japanese 
speaking people. 
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All this might suggest that The 
Farmers and Merchants National 
and The Union Bank & Trust Co. 
(they’re the two downtown non- 
branch banks) have been losing 
business. But a quick check shows 
that this isn’t so at all. In fact, each 
holds deposits greater than the 
combined deposits in the rest of 
the independent banks in Los An- 
geles County. 


The Farmers and Merchants and 
The Union Bank & Trust Co. are 


. three years later 


heavily capitalized and their busi- 
ness is almost exclusively commer- 
cial. For these reasons they attract 
a lot of big commercial and in- 
dustrial accounts. 

Both report a large volume of 
banking by mail. In fact, The Farm- 
ers and Merchants gets about 55 
per cent of its deposits this way. 
And officials of the Union Bank & 
Trust Co. estimate that they re- 
ceived more than 2% billion dollars 
through the mails in 1953—a daily 
average of about 11 million dollars. 


Not A Customer Lost 

Both banks report that decentral- 
ization hasn’t had any adverse ef- 
fect on their commercial lending. 
Says William Cassin, vice-president 
and cashier at The Farmers and 
Merchants National: “‘Decentraliza- 
tion has not cost Farmers and Mer- 
chants a single large loan customer, 
even though many of the industries 
that we serve have moved away 
from downtown.” 

Joseph C. Lipman, senior vice- 
president of The Union Bank & 
Trust Co., says his bank has con- 
sistently maintained the area’s high- 
est ratio of loans to deposits. 

There are 43 independent banks 
scattered around Los’ Angeles 
County. Thirty-one of them have 
gone up in the last 10 years. The 
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This man can 


put all of our 


specialists to work IS 


for you 


This man is from our Division F — that’s the part of 
our Commercial Department that serves correspondent 
banks. What he can bring you is the greatest body of 
specialized information on industry available anywhere. 
And here’s the reason. 

Our Divisional setup is unique among banks. We 
have ten Divisions. The lending officers of each’ Divi- 
sion serve a relatively small group of basic industries. 
Instead of serving a geographical territory (the common 
practice) they concentrate exclusively on the industries 
assigned to the Division. 

The result of this kind of organization is highly spe- 


cialized information of industry after industry. It is 












acquired not merely from printed information, but by 
supplementary travel in the field to get intimate, first- 
hand knowledge of trends and practices. The ten 
Divisions cover all industry. 

The services of each and all of these Divisions are 
available to our correspondents through our Division F, 
which specializes in bringing what our other specialists 
have learned —to you. 

This is, of course, only one of our many correspond- 
ent services. They are too many to detail here. Some 
of them are exclusive with The First. Why not let us 
tell you about them? Just ask us to have “the man 


from The First” call on you—at your convenience. 


Epwarp EF. Brown, Chairman of the Board 


James B. Forcan, Vice-Chairman 


Harrop V. Amperc, | ice-President 
Gayvorp A. Freeman, Jr., Vice-President 
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Homer J. Livincston, President 


Water M. Heymann, Vice-President 


Huco A. ANpERSON, Vice-President 
Herpert P. Snyper, | ice-President 


The First National Bank of Chicago 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Pico Citizens Bank is a good ex- 
ample. 

This bank is in the heart of a San 
Gabriel community that has seen 
a 185 per cent population jump in 


the last three years. The bank 
started in 1950 in—of all places—a 
converted plumbing shop. Business 
boomed until, in February of last 
year it was able to move into fine 
new quarters. 

Says Pico’s president, H. P. Mad- 
son: “Decentralization offers the 
greatest opportunities to the out- 
lying independent bank.” 

Or take the experience of the 
Norwalk Commercial & Savings. 
This bank had operated quietly in 
the same location since 1923. Then 
in 1948, Norwalk became engulfed 
in the suburbanization movement. 

Today, the town’s population is 
up 500 per cent from 1947. And the 
bank—with 12 times its original 
deposits—has big plans to expand 
its facilities. 

Of the 409 banking offices in Los 
Angeles County, 347 are branches 
of four banks. 

Bank of America has _ 163 
branches in LA County; Security- 





First National has 108 branches; 
California Bank 42, and Citizens 
National Trust & Savings 34. 

Forty-eight of these branches are 
new in the last 10 years. Almost 
all of the new ones are in com- 
munities like Westchester. 

Westchester was featured in an 
ad run by Bank of America re- 
cently in several national maga- 
zines. Westchester’s population, the 
ad observed, has grown from 946 in 
1940 to 41,233 in 1953. 

LA’s branch bankers think that 
they are in the best spot because 
their banks attract both the con- 
sumer and the big businessman, 
and because their organizations are 
able to expand geographically with 
the area. 

Their attitude is pretty well sum- 
med up by C. C. Jamison, research 
chief at Security-First. He says: 
“We haven’t fought suburbaniza- 
tion, we’ve joined it.” 


Every great and command- 
ing moment in the annals of the 


world is the triumph of some 
enthusiasm. 


—EMERSON 














if you need 








Australian or New /ealand 














trade information 

















ask ANT BANK 


BANK OF AUSTRALASIA 
Established 1835 


Tue Bank’s Overseas Department is specially equipped to 
supply factual information on industrial resources, markets, labour 
and finance in Australia and New Zealand. The knowledge and 
experience of local conditions acquired in over a hundred years 
of banking is readily available on request. 
AUSTRALIA AND NEW ZEALAND BANK 


in which are merged 
UNION BANK OF AUSTRALIA LTD. 


Overseas De 
394 COLLINS STR 


Over 750 Branches and Agencies throughout Australia and New Zealand, in Fiji and Papua, 
and in London. r 
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Established 1837 
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How Cut Federal Spending?— 
Stop Asking For U.S. Money 


One way to cut federal spending 
is to stop asking for federal money. 

That’s one of the basic arguments 
for economy advanced by the Na- 
tional Chamber, and it seems to 
sum up the viewpoint of the Alamo 
Heights School Board in San An- 
tonio, Texas, which has just de- 
cided not to ask Washington for 
school construction money. 


Under federal statute, Alamo 
Heights might have been eligible for 
federal help in building schools be- 
cause so many of its pupils are “‘fed- 
erally-connected”—w hich simply 
means the family breadwinner 
works for one of the federal agen- 
cies in the area. There are a num- 
ber of Army installations around 
Alamo Heights. Altogether, some 
500 school children are classified as 
“federally-connected.” 


School administrative officials 
made a survey to determine the 
figure, and learned that their school 
district might be eligible for as 
much as $150,000 in school con- 
struction funds. That was approxi- 
mately the amount Alamo Heights 
needed for new schools. 


Then someone on the school board 
raised a question. He pointed out 
that federal funds were intended for 
“hardship cases,” not for districts 
which can build their own schools. 


“We never knew we had a bur- 
den” he said, “until we heard about 
this statute and found out we might 
be able to get some federal funds.” 

Other ‘school board members 
chimed in with similar arguments, 
and the board wound up by voting 
against a request for federal money. 
One of them commented, “we don’t 
want any more to do with the fed- 
eral government than is necessary.” 
—Washington Report of Chamber of 
Commerce of the United States 

















123 Years Ago 


What is a communist? One who hath 
yearnings 

For equal division of unequal earnings. 

Idler or bungler, or both, he is willing 

To fork out his copper and pocket your 
shilling. 

—f£benezer Elliott, 1831 
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What Shey lie Saying vane 


HIGH PRAISE 


A recent U.S. Chamber of Com- 
merce report hits back at critics of 
the Federal Depositary System. 
After noting the many services per- 
formed for the Government by 
banks without charge, the Chamber 
declares: 


“Throughout the years, public 
moneys have been deposited with 
commercial banks because they 
alone have the essential facilities 
to efficiently handle the Govern- 
ment’s business and responsibilities 
and to safeguard public funds dur- 
ing their receipt and disbursement. 


“In performing this service, the 
nation’s banks are to be commended 
for the vital contribution they are 
making toward the maintenance of 
America’s economic well-being.” 


NEW YEAR FORECAST 


Ventured John K. Thompson, 
president of Cleveland’s Union 
Bank of Commerce, before the local 
chamber of commerce last month: 


“Fifty-four should be a good year 
for business, not as good as 1953 
when practically all the production 
and progress indices have been 
higher than in any other year, but 
still good. Since about the middle 
of 1953 the pace of economic ac- 
tivity has slackened somewhat and 


CLEVELAND'S JOHN THOMPSON 
...a good year ahead 
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in some lines the reduction will 
continue well into 1954. 


“Corporate earnings after taxes 
for 1954 should be pretty close to 20 
billion dollars compared with the 
21 billion annual rate at which they 
are now running. Excess profits tax 
companies should, of course, have 
somewhat better earnings even 
though a part of the tax saving may 
be absorbed in the prices of their 
products and in employee costs. 


“Dividend payments should con- 
tinue at about the 9% billion dollar 
rate at which they are now run- 
ning.” 


FLEXIBLE FHA, VA RATES? 


William A. Clarke, president of 
the Mortgage Bankers Association 
of America, commenting on the out- 
look for new housing legislation: 


“It is expected that this legisla- 
tion will introduce procedures 
which will provide far greater flexi- 
bility in the administering of inter- 
est rates on the Government-aided 
mortgage programs and will permit 
the interest rates on these mort- 
gages to reflect market conditions. 
If passed by the Congress, legisla- 
tion which produces this result will 
finally put an end to the type of 
mortgage crises that we have ex- 
perienced in the recent past.” 


MBA’'S WILLIAM CLARKE 
..a new housing law 


PENSION PROPORTIONS 


The current Monthly Review of 
Credit and Business Conditions, 
published by the Federal Reserve 
Bank of New York, has some figures 
on private pension funds: 

“Fifty-five to 60 per cent of cur- 
rently accruing pension funds, ad- 
ministered principally by trust 
departments of banks and by trust 
companies and to a lesser extent by 
investment committees appointed 
by corporate contributors, have 
been made almost entirely available 
to business and industry in recent 
years. 

“Unlike the insurance companies, 
trustees of self-insured pension 
plans (the banks) have placed a 
sizable portion of their funds in 
better-grade common stocks. The 
proportion of pension trust invest- 
ments in equities varies widely for 
individual trusts. A typical ratio 
appears to be in the neighborhood 
of 25 per cent, with perhaps 5 per 
cent or more in preferred stocks. 
Government securities comprise an- 
other 15 per cent or less, mainly 
accounted for by pension plans 
adopted before the end of the war. 
Corporate debt securities of the 
better grades account for the re- 
maining 55 per cent.” 


FOR FREER TRADE 


Said Gordon R. Ball, president of 
the Bank of Montreal, before the 
bank’s shareholders last month: 

“Our (Canada’s) interest in the 
immediate future is in the speedy 


CANADA'S GORDON BALL 
. . @ two-way process 
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furtherance of trade policies ,based 
fundamentally on recognition of 
three facts: first, that the welfare of 
the free nations is interdependent; 
second, that the objective of ‘trade 
not aid’ can be achieved only with 
the full realization that trade is a 
two-way process, and, third, that 
it is idle to talk of enduring peace 
without deliberate measures de- 
signed to help less fortunate coun- 
tries to help themselves by giving 
them a fair chance to sell in ex- 
ternal markets.” 


POLITICAL QUESTION 
Dr. Arthur A. Smith, First Na- 


tional in Dallas economist, says in 
his current Economic Letter: 

“It goes without saying that the 
Treasury will be busy (in 1954)— 
very busy. And the manner in 
which it undertakes its task and the 
way the Federal Reserve authorities 
coordinate their policies with those 
of the Treasury will be watched 
closely by businessmen, financial in- 
stitutions, and governments 
throughout the world. Uncle Sam’s 
debt management policy is the 
greatest single determining force in 
directing the course of not only 
American finance but world finance. 

“The Treasury, therefore, through 
necessity, will keep the money 
question in the forefront—a ‘sound’ 
dollar versus a ‘cheap’ one. The is- 
sue is likely to be highly publicized 
this year (for more reasons than are 
apparent on the surface), and some 
observers venture the opinion that 
it will remain as a paramount 
political question for some time.” 





ECONOMIST SMITH 
... the world will be watching 
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TREASURY BOSS HUMPHREY 
... the net result 


PROGRESS REPORT 


Treasury Secretary George M. 
Humphrey, in his address before the 
Investment Bankers Association last 
month: 


“The net result of our debt man- 
agement so far in 1953 has been to 
finance a huge inherited deficit with 
little or no increase in bank hold- 
ings of Government securities and 
so without any increase in inflation- 
ary pressures due to that cause. 

“Ownership of Government se- 
curities by investors outside the 
banks, in fact, increased by 4 billion 
dollars the first nine months of this 
year, while holdings of commercial 
and Federal Reserve Banks dropped 
a half billion dollars. 

“Our accomplishments are real. 
They are a good start toward sub- 
stantial progress, have yet far to 
go, but are far enough already to 
give us pride in the past few 
months of effort and real hope for 
greater things to come.” 


BAD SAMPLE? 

Allan B. Kline, president of the 
American Farm Bureau and a lead- 
ing advocate of flexible price sup- 
ports, last month on the House Agri- 
cultural Committee’s recent fact- 
finding tour: 

“T’m afraid the House committee 
didn’t get a very fair sample of farm 
opinion. After all, the views of the 
committee were very well known 
even before it started out. The peo- 
ple they heard in many places 
weren’t responsible farm leaders. In 
Iowa, a lot of the testimony was 





from labor organization officials, 
who have no place in developing a 
national farm program.” 


BUDGET PICTURE 


Under Secretary Marion B. Fol- 
som, before the National Association 
of Manufacturers last month, gave 
this break-down of the fiscal 1954 
budget: 


“National security expenditures 
(50 billion dollars) amount to ap- 
proximately 70 per cent of the 
budget which is the major reason 
why it is extremely difficult to bal- 
ance the budget as rapidly as we 
would like. Rapid reductions in se- 
curity expenditures can be made 
only in two ways: First, by elimi- 
nating extravagance, and, second, 
by getting more defense for less 
money. The Defense Department is 
making good progress in both direc- 
tions. 


“Of the 6 billion dollars indicated 
for Mutual Security expenditures 
by far the greater proportion is for 
military aid—and the amount of 
economic aid is being gradually re- 
duced. The 14.7 billion of other ex- 
penditures referred to as ‘relatively 
uncontrollable’ include interest, 
veterans’ benefits, grants to the 
states, and other charges fixed by 
law. Congressional approval would 
be required before these expendi- 
tures could be reduced.” 

Mr. Folsom listed as “controll- 
able” only 7.4 billion of expenses. 
He showed the cash deficit for fiscal 
1954 as 500 million dollars. 





UNDER SECRETARY FOLSOM 
. . . the major difficulty 
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Read how banks helped farm 


machinery replace the horse. 


Give the grey mare above a carrot 
for horse sense. She retired knowing 
full well that only a stubborn mule 
would try to compete with any breed 
of 1953 tractor. 

Today most American farmers 
(along with a good many ‘farmers 
abroad) burn gas instead of oats to 
get their horsepower. Thus the me- 
chanical marvels turned out by 
America’s farm machinery manufac- 
turers have been put to work around 
the world. In less than 50 years their 
inventive genius created machines 
and implements that have stepped up 
the plowman’s daily “turnover” from 
2 to more than 30 acres. 


Bank money helped 
But without banks things might have 
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“Fired? I quit!” 


been a lot different down on the farm. 

From the early steel-wheeled mon- 
sters to the most modern hydraulic- 
lift beauties, banks have helped 
manufacturers turn out faster, tough- 
er, easier-to-use farm machinery. 

How? 

Well, bank loans help tractor and 
implement companies right down the 
line—stocking raw materials, acces- 
sories—— gearing assembly lines to new 
models—freeing working capital for 
development and research. On the 
marketing level, bank loans help fi- 
nance dealers, and come full circle 
by helping individual farmers buy 
tractors and implements. 

What this means to you 
Add all this up and you only need 
half a squint to see that commercial 
banking hoes a long row in the manu- 
facture and distribution of the ma- 


chinery used by American farmers to 
grow and harvest some of the biggest, 
most bountiful crops in the world. 

This is true because of one grass- 
roots fact: It’s competitive banking’s 
job to make the community’s idle funds 
available whenever and wherever busi- 
ness finds opportunities for profitable 
enterprise. 

It follows, as reaping follows sow- 
ing, that under these conditions there 
are jobs for men and women, returns 
for investors, and a rich harvest of 
material advantages for Americans, 
rural and urban. 

Chase National Bank is proud of 
the part it is playing in American 


rogress. 
P . “Mm 2 


The CHASE National Bank 


OF THE CITY OF NEW YORK 
(Member Federal Deposit Insurance Corporation) 
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Chicago Mercantile Exchange: Futures in eggs, butter, onions, potatoes, turkeys. 


Let Speculators Take The Chances! 


Are your loans to commodity dealers protected against wide ups and downs 
in price? A specialist in this kind of loan tells the why and the how of hedg- 


ing in futures markets. 


By ARTHUR G. OSGOOD 


Vice-President, Harris Trust and Savings Bank, Chicage. 


Member of Chicago Board of Trade and Chicago Mercantile Exchange. 


again that a bank shouldn’t 
assume the risk of loans against 
unhedged farm commodities unless 
the borrower is clearly in a financial 
position to maintain any possible 
margin requirements of the bank. 
Look at No. 3 yellow corn back in 
February, 1948—off about 46 cents 
a bushel in just one week. Or soy- 
beans that year—down 41 per cent 
in four moths. Or No. 2 extra eggs 
near the end of 1951—off about 25 
cents a dozen in only five weeks. 
So, a bank usually requires a bor- 
rower in the commodity business 
to maintain, so far as practical, a 
fully hedged position. 
Facilities for hedging, of course, 


Te MARKET has proved time and 
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are provided by futures markets. 
There, price risks are shifted from 
commodity dealers—and their 
creditors—to speculators. 

Futures are standard contracts 
prescribed by established and re- 
cognized commodity exchanges for 
delivery at some time in the future, 
generally three or more months 
later. They specify deliverable 
grades, amount, price, and delivery 
month. The seller can deliver any 
time during that month. 

In practice, hedgers and specula- 
tors seldom expect to make or ac- 
cept delivery through the futures 
market. Actual farm commodities 
move mostly via the cash market. 

Suppose, for example, that in May 


a produce dealer buys a carload of 
eggs for resale in the fall. To pro- 
tect himself against a possible price 
decline, the dealer immediately sells 
on the Chicago Merchantile Ex- 
change one October contract. (The 
unit of delivery is one carlot.) 

When the dealer sells his eggs, 
say in September, he immediately 
buys in one October contract. This 
cancels (or covers) his first transac- 
tion and takes him out of the 
market. 

If, during the storage period, the 
price of cash eggs had dropped, the 
resulting loss would have been 
about offset by a profit on his fu- 
tures operation. Conversely, though, 
if cash eggs had gone up, the result- 
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ing profit would have been offset by 
a loss in the futures market. 

Instead of selling his inventory of 
eggs and covering his short futures 
position, the dealer might have elec- 
ted to wait until October and then 
deliver his eggs against the short 
position. 

Processors of raw commodities 
sometimes run into this problem in 
reverse. Suppose, for example, that 
a miller sells flour in advance of 
actual production based on the 
wheat equivalent of 5,000 bushels. 
The miller, in this example, does 
not expect to buy the wheat that 
will go into the flour he is selling for 
at least another month, even though 
the sales price of the flour is based 
on the current cash wheat price. 

So, to insure himself of a supply 
of wheat at that price, the miller 
immediately buys on the Chicago 
Board of Trade 5,000 bushels of 
wheat futures (one contract, since 
5,000 bu. is the unit of trade). 

The miller, in short, is doing the 
same thing as the produce dealer in 
the previous example, except that 
he is hedging against a price rise 
instead of a price decline. 

Hedging works’ because _ spot 
prices (cash prices) and futures 
prices tend to move up and down 
together. In theory, a futures price 
is equal to the spot price plus the 
carrying charges to delivery. 


Keen Judgement Required 

Obviously, if such a spread be- 
tween cash prices and futures prices 
prevailed at all times, hedging 
would be a simple matter. But, as 
we know, this spread is sometimes 
distorted. Early last month, for 
example, December wheat was sell- 
ing at a discount of 11 cents a bushel 
under No. 2 hard winter wheat. 

For this reason, hedging requires 
an intimate knowledge of the 
market and a lot of judgment. 

First, you must select a proper 
future (delivery month) for the 
hedge, and, later, you must cover— 
or switch to a more distant delivery 
—at the right time. 

As a rule, the hedger with a com- 
modity in storage should select that 
future closest to the time that the 
commodity is to be sold. 


The nearby future normally will 
follow more closely the spot price. 
But, if a cash commodity is to be 
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ARTHUR G. OSGOOD 


stored for a considerable time, a 
later future is probably better. 
(That’s because an extra commis- 
sion is charged every time the 
hedger has to switch from a matur- 
ing future to a more distant one.) 

“Switching” may become neces- 
sary if the storage period of a cash 
commodity is extended beyond 
original expectations. 

It is important to remember that 
a switch must be made before the 
end of pit-trading in that future in 
which the original hedge was 


placed. On the Chicago Board of 
Trade, for instance, no futures 
trades can be made in a maturing 
future during the last seven busi- 
ness days of that delivery month. 
The hedger with a short position 
in a future has to be particularly 
alert as the final day for settlement 
of contracts nears. In the event of a 
“squeeze,” he might, if he’s not 
careful, “overstay the market.” 
(The squeeze is much.less common 
now than it used to be because most 
commodity markets have broadened 
considerably over the years. But 
once in a while it still happens.) 


If Supply Is Tight 

A tight situation like this can 
occur if there is a shortage of the 
actual commodity available for 
delivery. In such cases, the longs— 
knowing the shorts can’t deliver, 
and must, therefore, buy in—hold 
out for higher prices. As a result, 
the shorts, in their scramble to 
cover, have to pay more than they 
had figured on. 

The answer, of course, is to cover 
in time, or at least be in a position 
to make delivery. An impending 
tight situation is indicated when the 
amount of unliquidated contracts 


(open interest) is significantly 


Flour mill; Hedging against a price rise. 
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“Play it true to life. When he offers the beads, you 
insist on American Express Travelers Cheques!” 


Instant acceptance . . . convenience . . . absolute sightseeing information . . . plus the use of the 242 





protection...service, these have brought American 
Express Travelers Cheques to an all-time high in 
popularity—made them first choice of travelers the 
world over! 

For many years, travelers have depended upon 
the extra services tendered by American Express— 
like help through customs... expert advice on 
passports, visas and travel regulations... cour- 
teous interpreters at ports of entry ... tourist and 


American Express offices in 35 countries to receive 
mail and meet friends. And another valued service 
is the fast delivery of travelers cheques anywhere 
in the world, by mail or cable. 

You offer many extra services when you offer 
American Express Travelers Cheques. And, you 
avoid embarrassment because American Express 
Travelers Cheques are instantly recognized and 
accepted—anywhere in the world! 


AMERICAN EXPRESS TRAVELERS CHEQUES 


the most widely accepted cheques in the world! 
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larger than the supply deliverable 
on the future (‘“visible” supply.) 

An example occurred in Decem- 
ber, 1952, eggs. 

Here’s how it happened: At the 
end of September, 1952—according 
to USDA figures—1.7 million cases 
of shell eggs were in cold storage. 
By the end of October only 992,000 
cases were in storage. At the same 
time, there were open contracts in 
the December future of around 
1,600 cars plus close to 400 cars still 
open in the November future. (This 
represented a total of 960,000 
cases. ) 

So, if the storage inventory con- 
tinued to decline as it did in Oc- 
tober, the deliverable supply was 
going to be far short of commit- 
ments. 

What happened? The December 
future went up from 41.75 cents a 
dozen to 47.55 cents between Dec. 1 
and Dec. 23, the last trading day. 

A tight situation occurred in May 
and July, 1952, soybeans, too. On 
May 1, the May future closed at 
$2.91 a bushel and the July future 
at $2.86. At that time, there were 
open commitments in the May fu- 
ture of 13.5 million bushels and in 
the July future of 17.1 million. But 
the “visible” supply was reported 
at only 3.5 million bushels. 

Result: The May future closed on 
its last day of trading at $3.06% to 
3.13%. On the same day, the July 
future closed at $2.93. By June 1, 
the latter had gone up to $3.09 at 
which time open commitments 
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totaled close to 21 million bushels. 
On its last day of trading (July 23) 
the July future closed at $3.33. 

To watch the supply and open 
interest figures—and other impor- 
tant figures—and to know what 
they signal, you have to “live with 
the market.” 

In other words, the inexperienced, 
uninformed hedger should not rely 
on his own judgment. He should 
seek professional advice. 

Proper hedging should be a pre- 
requisite to a secured commodity 
loan. It’s also important on an un- 
secured loan to a commodity dealer, 


CHICAGO BOARD OF TRADE 


Trading unit 


Commodity (contract) 


Wheat 5,000 bu. 


Soybeans 5,000 bu. 
Corn 5,000 bu. 
Oats 5,000 bu. 
Rye 5,000 bu. 
Lard 40,000 Ibs. 
Grain sorghums 300,000 Ibs. 


100 bales 
(50,000 Ibs.) 


Cotton Credit 


Initial minimum margins for speculative trades usually are somewhat higher. 


Initial minimum 
hedging margin 


$200 a 100,000 Ibs. 


up to $2.50 a 
bale, but not in excess of 


$5,000. 


Daily trading 
limits up or down 
from previous close 


10c a bushel 10c a bushel 
20c a bushel 10c a bushel 
8c a bushel 8c a bushel 
6c a bushel 6c a bushel 
15¢ a bushel 10¢c a bushel 


$500 to $800 2¢ a Ib. 


20¢ a 100 Ibs. 


2c a Ib. 

also 2c a Ib. between 
high and low for the 
day 


Maintenance 


margins ore set by the Clearing House and vary according to the commodity, the market 


situation, and the customer's total open interest. 


Any margin may be changed by the Board. 


because the general credit standing 
of that dealer is likely to depend a 
lot on the position of his inventories. 

It is accepted practice to loan on 
a secured basis up to five or more 
times the borrower’s net working 
capital. But if unsecured credit is 
extended at the same time, the 
amount so extended should be 
limited to 50 per cent of net work- 
ing capital. (Such extensions of 
credit would be considered heavy 
and should be confined to borrowers 
who are strictly hedgers. ) 


Grain Loans Longer 


Loans on perishables like eggs 
and onions should run for no more 
than six months; loans on grains 
and other commodities with good 
keeping qualities can run, in many 
cases, for a year and longer. 

Generally, a bank will loan to a 
terminal dealer or to a large pro- 
cessor against a pledge of negotiable 
warehouse receipts on a hedged 
commodity with a margin of 10 per 
cent. This means, of course, that the 
loan value is 90 per cent of the fu- 
tures market price. 

A margin of 20 per cent is about 
average on loans to country com- 
modity dealers and to small pro- 
cessors. Whatever the margin, it 
must be maintained. 

Actually, the borrower has two 
margins to worry about: one with 
his bank, the other with his broker. 

As soon as an order (in hedging, 
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Helped Pioneer an Industry 


20 MILLION BIRDS IN COUNTY 










































N. E. Thomason, Vice-President, Etowah Bank, 
(left) has been working with broiler growers 
around Canton, Georgia, for 20 years. Hollis 
Horton, Purina Salesman, (at right) also is a 
member of the team that has guided the 
growth of this local industry. Picture was 
taken when Thomason and Horton recently 
toured the broiler unit at Purina’s Research 
Farm, Gray Summit, Missouri. 
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CHICAGO MERCANTILE EXCHANGE 


Trading unit 
Commodity (contract) 
480 cases 
(a carlot) 


Eggs $400 


Frozen eggs 30,000 Ibs. 400 


Butter 20,000 Ibs. 700 


Onions 600 bags 


(30,000 Ibs.) 


300 


Potatoes 360 bags 


(36,000 Ibs.) 


300 


10,000 Ibs. 
30,000 Ibs. 


Turkeys 300 


900 


Initial minimum = Minimum main- 
hedging margin 


Daily trading 
limits up 
or down from 


tenance margin previous close 
panna nnn wh dete A nn af 


$300 2c a dozen 


300 2c a |b. 


500 3c a Ib. 


200 50c a bag 


200 50c a bag 


200 
600 


2c a |b. 
2c a |b. 


In:tial minimum margins for speculative trades usually are somewhat higher. Any margin 


may be changed by the Board of Governors. 


usually to sell futures) is executed, 
the broker is required to deposit a 
minimun initial margin with the 
exchange. (In the case of the Chi- 
cago Board of Trade the deposit is 
made with the Clearing House.) In 
turn, the broker requires his cus- 
tomer to put up margin with him. 
The broker may, of course, set his 
minimum above the exchange mini- 
mum. 

If the original margin is impaired 
by an adverse price movement, the 
exchange (or the clearing house) 
will call on the broker, and the 
broker will call on the customer for 
additional margin. 


Just how far the market has to 
go against the customer’s position 
before he, the customer, has to put 
up more margin, varies from broker 
to broker and from time to time. 
A commodity house might, for in- 
stance, call for additional margin at 
a decline of 25 per cent in the origi- 
nal deposit. 
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In any case, the broker must 
maintain with the exchange a mini- 
mum margin. 


Obviously, the additional margin 
required over the life of a futures 
contract may be large, though there 
is no way of telling in advance just 
how large. 

But, if the borrower is properly 
hedged, the bank need have no 
hesitancy in financing these require- 
ments, since they actually protect 
the basic loan. 


It works like this: A bank makes 
a loan against an inventory of 
hedged eggs with a margin of 10 per 
cent. The bank also agrees to fi- 
nance any margin calls made by 
the borrower’s broker. 

Suppose, now, that the price of 
that egg future in which the hedge 
was placed rises to the extent that 
the borrower is called on by his 
broker for additional margin. 

At the same time, the price of cash 
eggs will have gone up, too. This 


TRACERS CO. 
of AMERICA 
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means, in effect, that the borrower’s 
margin with the bank is now greater 
than 10 per cent by the amount of 
the advance in cash eggs. 

In short, while the bank has in- 
creased the original loan by the 
amount of the broker’s margin call, 
the borrower has increased his mar- 
gin with the bank by about the 
same amount. 

It works both ways. If the market 
had gone down, the borrower could 
have used the profit on his short 
futures position to margin his loan 
with the bank. To do this, he would 
not have had to liquidate his posi- 
tion, but, instead, could have drawn 
what profit had accrued to him. 

Draws of this kind are made from 
the exchange’s clearing association. 
The association got the funds from 
margin calls against losers on the 
long side, and vice versa. 


Some banks require a borrower to 
supply the original margin required 
by his broker. Arrangements can be 
made for the bank to deposit with 
the broker, or receive from him, all 
subsequent margin requirements, or 
amounts due the borrower. 

In any case, little danger is in- 
volved in financing a commodity 
hedge providing that: 

1. the borrower is financially re- 
liable. ... 


2. the borrower is experienced at 
handling the physical side of the 
operation. ... 


3. an 
used. ... 


4. the hedge is properly placed 
and managed. 


approved warehouse is 


NABAC Fights Fraud 


Seventeen projects were com- 
pleted during the past year by The 
National Association of Bank Audi- 
tors and Comptrollers in their War 
on Bank Fraud. This was the work 
of the technical division, headed 
by First Vice-President Robert H. 
Shepler, vice-president and cashier 
of the Denver National Bank. 


One project was the distribution 
of a pocket-sized audit question- 
naire, Mr. Bank Director/Trustee, 
in the first known mailing of anti- 
fraud literature directly to the 
boards of directors of every bank in 
the country. 


An anti-fraud manual covering 
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the auditing phases of small banks, 
and savings and mortgage depart- 
ments of commercial banks was 
published. Audit Schedule For 
Smaller Savings Banks is of use to 
banks employing a part-time audi- 
tor or those without an auditor and 
contains a special form for a full 
year’s audit program. One of four 
books in a special Anti-Fraud Kit, 
it is accompanied by: Audit Pro- 
gram For Smaller Banks, Audit 
Schedule Control Book, and Audit 
Aids For Small and Moderate Sized 
Banks. 


Internal Safeguards for Country 
Banks, another manual, is written 
in non-technical language and pre- 
pared by Harry E. Mertz, secretary 
to Technical Commissions. Mailed to 
every board chairman in the coun- 
try, it covers segregation, rotation 
and division of duties, a liberal loan 
policy for employees, adequate 
salaries, etc. Also included is an 
audit frequency chart and forms for 
making audit reports to the board. 


Divided into two parts, Audit 
Schedule for Smaller Trust Depart- 
ments deals first with suggested 
procedures for the department with 
a full time auditor and then pro- 


vides a schedule of control pro- | 


cedures as a guide for the auditor 
or trust control officer. 


NABAC Anti-Fraud literature is 


available through the Association 


at Suite 762, 38 South Dearborn 


Street, Chicago 3, III. 
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Borrowers Capital in Inventory? 





FOR SECURE LOANS 


Marketable assets stored on the manufacturer's or distributor's own 
premises can be collateralized by field warehouse receipts to 
enable you to lend safely in excess of open line limits. On loans of 
this type, it is of the utmost importance to have exact knowledge of 
the quantity, age, value and rate of movement of the inventory. 
New York Terminal Field Warehousing service provides this com- 
plete inventory control. Our experience is extensive—our integrity 
established—our service is a quality service, complete, economical 
and safe. 

This could be the solution to some of your loan account problems. 
A call will bring a qualified representative, without obligation, to 
give you additional information or assist you in reviewing ony in- 
ventory situation. Use New York Terminal Warehouse Receipts—- 
they enable you to extend maximum credit with minimum risk. 
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OPERATING OFFICES IN PRINCIPAL CITIES 
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This modern bank interior was designed by architect, Kenneth Franzheim, 
for the new Texas National Bank of Houston, Texas. Due for completion early 
this year, the bank will contain two new Mosler Century Bank Vault Doors. 
The cash vault will be protected by a new Mosler Century-10 Rectangular Vault 
Door, the safe deposit vault, by a new 16” Mosler Century Circular Vault 
Door. Note that this door is in main lobby ... in full view of customers. 
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..» » but tomorrow is already here 


This advertisement is the first of a series showing 


modern bank interiors by leading bank architects scheduled for construction in 1954 


. incorporating the new symbol of modern American banking . . . 


amma, 


mn 


Mosler beauty is functional beauty in this new Century line of Bank 
Vault Doors. The design of both square and round models was the work of 
famed industrial designer, Henry Dreyfuss, and Mosler engineers. The ease 
and security of operation of these doors is as outstanding as their appear- 
ance. Incorporated are all the virtually impregnable features that have made 
Mosler the overwhelming choice of leading banks throughout the world. 


The Mosler Century 
Bank Vault Door 


Perhaps you were in Washington, D.C., Sep- 
tember 21st, when the new Mosler Bank Vault 
Door was unveiled to the banking world. If 
you were, you probably sensed that you were 
witnessing something that would have a far- 
reaching influence on the modern banking 
office. You were right. 


Almost overnight, the modern, massive beauty 
of this new Mosler development became the 
glistening symbol of the bank of tomorrow .. . 
the “new starting point” for bank architects 
in creating their interior plans. 


In designing the Century line of Vault Doors, 
Mosler engineers and famed industrial de- 
signer, Henry Dreyfuss, sought to express the 
bold, forward-looking visions of progressive 
bankers everywhere . . . to reflect their ideas 
. . . to add new impetus to America’s trend 
toward bank modernization. 


That they have succeeded, even beyond their 
greatest hopes, has been evidenced by the 
increasing number of new bank interior de- 
signs built around the Century Vault Door. 


If you would like further details about the Century 
line of Bank Vault Doors, simply write or wire The 
Mosler Safe Company, 32nd Street and Fifth Avenue, 
New York 1, New York. 


4% Mosler Safe 


World’s largest builders of safes and bank vaults + Mosier built the U.S. Gold Storage Vaults at Fort Knox and the famous bank vaults that withstood the Atomic Bomb at Hiroshima 








CONFABS 


First National Bank 


In St. Louis 


RECORD 680 officers and direc- 
tors from 19 states turned up 
for the recent FNB in St. Louis 
correspondent conference. 

The first session was headlined by 
Roy Wenzlick, the analyst who dis- 
covered the national real estate 
cycle and in 1936 foresaw the 
enormous building activity of re- 
cent years. The bankers expected 
from Mr. Wenzlick some concrete 
predictions about the market and he 
didn’t disappoint them. 

The next big real estate boom, 
he told them, will occur in the 
1960’s and will be one of the biggest 
the country has ever had. 

But, before the boom, he said, 
will come a period of depressed ac- 
tivity. The new year, according to 
Mr. Wenzlick, will see substantial 
drops and the decline will continue 
for the next four or five years. 

What should bankers do in the 
light of these forecasts? Mr. Wenz- 
lick said he would begin by listing 
“all my real estate holdings, with 


the best at the top of the list. I 
would then start to sell as fast as I 
could from the bottom, 


and every 
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time I sold one from the bottom, 
I’d pay off a mortgage at the top. 

“My advice now,” he went on, 
“would be to buy your real estate 
as nearly clear as you can. That way 
no period of readjustment will hurt 
you.” 

Mr. Wenzlick also unloaded an 
attack on the farm subsidy pro- 
gram. He admitted that we’d have 
to go on naying these subsidies for 
a while, but said they should be 
recognized as “the evils they are.” 

Later, Robert G. Van Cleave, 
analyst for C. F. Childs & Co., gave 
the Administration a pat on the 
back for what it had done and what 
it had not done about the Govern- 
ment bond market 

Mr. Van Cleave declared that the 
market is “free” in the sense that 
“although the Federal Reserve Sys- 
tem cannot abstain from participa- 
tion in it, its influence on it comes 
only through its influence on the 
supply of funds.” 

The Treasury, in Mr. Van Cleave’s 
opinion, is still determined to 
lengthen the average maturity of 
the public debt. “It has never, con- 
trary to apparent belief, said that 
only long-term bonds will be sold, 
nor has it barred the use of short- 
term issues under appropriate con- 
ditions. 
“Thus,” he concluded, “there has 
been no ‘abandonment’ of a length- 
ening out policy.” 








McDONNELL 


After that, Wilhelm R. Mesen- 
brink, vice president of the host 
bank’s correspondent department, 
summed up the “big” correspondent 
services—and added some of the 
“unusual” ones. 





Like that lively time when one 
of the bank’s officers was “called on 
by a local banker to dispose of a 
herd of six circus elephants on 
which his bank had slapped a lien 
when the show went broke and left 
a group of local merchants holding 
the bag. The elephants were sold to 
the St. Louis Zoo and to other 
pachyderm fanciers and the pro- 
ceeds were used to help pay off the 
circus man’s creditors.” 








W. R. MESENBRINK 
BANKERS MONTHLY 
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Experts see some cutbacks amidst generally good business in 1954. 


The First National Bank of Chicago 


ESS than two weeks later, some 
1400 officers and directors gath- 
ered at Chicago’s smart Morrison 
Hotel for the correspondent confer- 
ence of the Windy City’s First Na- 
tional. 

For the occasion the host bank had 
rounded up top men in about as 
many fields as the banker comes in 
contact with. Many of the speakers 
were “First” men; others were from 
the outside. 

Chairman Edward Eagle Brown 


HOMER J. LIVINGSTON 
1954 


January, 


said the gross national product will 
go down “10 per cent or so” in the 
“next few months.” Mr. Brown also 
predicted that interest rates will get 
easier. The Government, he said, 
will incur larger deficits in an effort 
to pump money into the economy. 


Leo Wolman of the National 
Bureau of Economic Research told 
the bankers that the nation faced a 
business readjustment “that at this 
time shows signs of being more ex- 
tensive and more stubborn than any 
we have had since the great post- 
war adjustment of 1945-1946.” 


To round out the general outlook, 
Farm Economist Earl L. Butz 
warned that “American agriculture 
is in danger of being sacrificed on 
the altar of partisan politics.” Dr. 
Butz predicted that farm legislation 
in 1954 will be essentially an exten- 
sion of the present price-propping 
program. 

In a happier vein, Dr. Butz told 
the bankers that American farmers, 
as a group, are “not on the financial 
rocks, or even near them.” And, he 
said, “the long-time prospect is 
good.” 

Economist Lester V. Chandler 
turned to interest rates and money 
management—and, in so doing, de- 
livered another endorsement of 
present Administration-Federal Re- 
serve policy. 


Said Mr. Chandler: “For those 
investment officers who learned 
their trade during the continuously 
easy money period of the late 1930’s 
and most of the 1940’s, it is prob- 
ably puzzling to have to adjust to a 
market in which yields and bond 
prices fluctuate. 

“But these are prices that we 
have to pay in order to achieve a 
greater degree of freedom for fi- 
nancial markets. I, for one, prefer 
that interest rates fluctuate to the 
extent necessary to promote eco- 
nomic growth and stability rather 
than have a policy under which in- 


EDWARD E. BROWN 





terest rates are kept stable and 
economic fluctuations intensified.” 

Two men from the First’s gov- 
ernment bond department, John H. 
Grier and Leroy F. Winterhalter, 
then got down to cases about bank 
bond accounts. Both stressed that 
future Treasury refundings are apt 
to include longer bonds, in line 
with announced policy. 

“Following the turn of the year,” 
said Mr. Grier, “I am disposed to 
look for a lessened demand for 
credit and a relatively stable Gov- 
ernment market with price changes 
more likely to be on the up side 
rather than the contrary. 

“I feel, therefore, that those in- 
stitutions holding a preponderance 
of very short maturities, and where 
other factors would justify it, 
could properly give consideration 
to some moderate extension. The 
issues which I would be inclined 
to favor are the 2%’s of 1959/56, 
2%,’s of 1958, 2%4’s of 1958, 234’s of 
1961, and both issues of 2%4’s of 
1962/59.” 

Mr. Winterhalter seconded this 
recommendation and added: “At 
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GEORGE L. LUTHY, VERNE BARTLING, 
RAYMOND BECKER and GAYLORD A. FREEMAN, JR. 


today’s market levels, the yields at 
which these issues can be bought 
may conceivably be relatively at- 
tractive as compared to intermedi- 
ate yields during the next few 
years, and I believe there is some- 
thing to be said for freezing at least 
a portion of the attractive yields 
available today in the intermediate 
brackets.” 

On the consumer credit front, 
Heyward T. Denyes, general vice- 
president of the Industrial National 
of Detroit, urged a boost in rates 
on installment loans to a “realistic” 
level that “will permit the absorp- 
tion of reasonable losses.” 


Charles Z. Meyer, vice president 
and comptroller of the First, re- 
ported on the progress of tax re- 
vision in Congress. Mr. Meyer said 
that so far the Treasury “is going 
right along” with Dan Reed, chair- 
man of the tax-writing Ways and 
Means Committee. 

“But the fear on Capitol Hill is 
that if it finds it cannot get new 
revenue from some place to offset 
the loss of revenue from the 
scheduled tax reductions, the Treas- 
ury will lose some of its enthusiasm 
for tax revision and changes in tax 
laws will be made on the basis of 
the impact on the revenues rather 
than the merit of the proposed 
change.” 

Other headliners on the regular 
program were Attorney C. Edward 


Dahlin, who gave a fine summary of 
defective checks, stop payment, 
fiduciary relationships, and power 
of attorney; NABAC’s Harry E. 
Mertz; George L. Luthy, president 
of the Commercial National of 
Peoria, and Frank S. Townsend of 
the Connecticut General Life In- 
surance Co. 

The correspondents got a special 
treat when, at the conference ban- 
quet, Herbert V. Prochnow, chief 
of the First’s foreign banking de- 
partment, gave a run down on the 
Far Eastern situation. Mr. Proch- 
now was in an excellent spot to 
give a first-hand report because last 
summer he had toured and talked 
to financial leaders in Japan, India, 
Pakistan, and other important parts 
of Asia. 

He told the bankers that “Asia is 
seething with a strong and increas- 
ing restlessness,’ and warned that 
we would be making a big mistake 
if we failed to recognize it. 

He told of the starving masses of 
southern Asia and their desire to 
improve their standards of living. 
And he stressed Japan’s struggle to 
sell more goods in foreign markets. 

His conclusion: “The economic 
and social stability of the entire 
world may well be at stake in Asia 
now.” 

Among the highlights of the 
whole conference were the forecasts 
of each of the First of Chicago’s 
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DR. L. V. CHANDLER, HERBERT V. PROCHNOW 


famed commercial loan divisions. 

As a group, they saw lower pro- 
duction in most major industries in 
1954. Here are some of the predic- 
tions for 1954 and the men who 
made them: 


LIVESTOCK (Horace O. Wetmore): 
The cattle market will be “reason- 


ably stable.” The sharp drop in cat- 
tle prices is over. The hog situation 
will be “favorable” for the next six 
months. 


TEXTILES (Thomas J. Butler): Retail 
sales will equal or be slightly less 
than those of 1953. Inventories are 
still climbing and the ratio of in- 
ventories to sales is fairly high. 


HARD GOODS (Clarence R. Eichen- 
berger): Steel mills will operate at 
less than 80 per cent of capacity in 
the first quarter. (This compares 
favorably with past peace-time 
periods.) Some farm equipment 
manufacturers plan cutbacks of 30 
to 50 per cent to clean up inven- 
tories. Retail sales of farm equip- 
ment should decline only about 10 
per cent. 

Automobile production will be 
off about 15 per cent. A group of ap- 
pliance manufacturers expect their 
production to be off about 15 per 
cent, too. 


FOOD PRODUCTS AND DISTILLERS 
(Clarence E. Carlson): Egg prices will 
be generally lower. Canned goods 
will do well through the year. “With 
any tightening of the economy, 
whiskey would be in for tough 
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sledding.” Future tax treatment 


may spell the difference for dis- | 


tillers. 

RUBBER (Bentley G. McCloud, Jr.): 
The demand for tires will continue 
strong and prices will remain stable. 


THE STOCK MARKET (Edward J. Jen- 
nett): 


1929. There is no similarity be- 
tween the present situation and the 
speculative surge on little margin 
of 1929. Prices more truly reflect 
industry yields and the inflation 
pattern. 

OIL AND CONSTRUCTION (Guy C. 
Kiddoo): 
struction will drop a bit. Some con- 
tractors will fail in the face of 
stiffer competition. 

Demand for oil should rise over 
the long term. But, at present, de- 
mand is running behind supply. 

, Conference sidelights: Part of the 
overflow crowd had to be seated 


outside the main dining room. So | 


that they could hear and see the 
speakers, their hosts had set up a 


closed TV circuit with a giant 12x | 


16-foot screen. ... 

The First of Chicago had on dis- 
play some of its newest operating 
equipment, including its Chex-Ray, 
Chex-Writer, and Chex Sorter... . 

The correspondents came from 44 


states, the District of Columbia, and | 


Canada.... 

One of the show spots on the bank 
tour was the First’s smart new 
foreign banking department. 


There won’t be another col- | 
lapse in the market like that of | 


The value of new con- 


——— 
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ACOUSTICAL CABINETS 
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| BOOKKEEPING 
MACHINE 
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Photo Courtesy The Marine Trust Co., 
Buffalo, New York 


Trapping noise af ifs source makes sense. 
The material used on the construction 
of Sof'Tone Acoustical Cabinets is very 
soft and highly noise absorbent. It com- 
pletely absorbs all the harsh metallic 
pitch from any machine noise producing 
a soft, low, pleasant sound. 





Now any machine can be used anywhere 
without distracting anyone! Bankers ac- 
claim the new Sof'Tone No. 2155 LCO, 
illustrated above, as a great boon to 
bookkeeping machine operations. It con- 
trols includes perfect indirect 
fluorescent lighting, a 33" x 34” vibra- 
tionless desk-like work area, three drawer 
steel filing cabinet, fan for excellent 
ventilation, and controls machine vibra- 
tion. 


noise, 





chines, makes, models you use 


J Write today for details. Give ma- 
and measurements. 


ASSOCIATES 





26 COMMERCIAL ST. 
ROCHESTER 14, N. Y. 
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ANNOUNCNG 


Sensational new addition to the Recordak line 
combines these 7 time-saving, dollar-saving features 


1 Fronts and backs of documents are re- 

corded simultaneously at 40-I reduction, 
which is the highest ratio available today. This 
enables you to put over 29,000 check-size images on 
a 100-ft. roll of 16mm. Recordak Microfilm. All 
documents up to 11 inches wide can be photo- 
graphed with maximum film economy. 


2 New, high-precision automatic feeder 
handles over 500 checks per minute 
. . over 200 letter-size documents. As accurate as 
it is fast, this built-in 
feeder has a separating 
device that all but ends 
possibility of docu-— 
ments overlapping. An 
electric counter shows 
you the exact number 
of pictures taken. 


3 Gives you 3 methods of recording to 
match varying requirements 


(1) Duplex—the fronts and backs of documents are 
recorded simultaneously side by side on the film. 


(2) Duo—the fronts of documents are recorded 
down one side of the film, then up the other. 


(3) Standard—the fronts of documents are recorded 
across the full film width. 


4 Exposes 2 rolls of 16mm. 
film simultaneously — you'll 
find this a wonderful convenience and 
saving when extra film copies are de- 


sired for vault storage, branch offices, 
other departments, etc. 


. 
me Choice of 5 reduction ratios—ranging from 
40-1 (for maximum film economy) to 18-1 
(for largest pictures). This increases your scope still 
further... and you can change from one reduction 
to another by simply interchanging the lens kits in 
the built-in film unit. 


eS Uses 35mm. film as well as 16mm. film 
... an advantage that will be especially ap- 
preciated when large side-by-side pictures are de- 
sired of the fronts and backs of accounting forms, 
statistical records, and other material containing 
numerous closely spaced entries. 


7 Greater con- 
venience for 
your operator. She can 
concentrate on large 
volume production— 
all controls are at her 
finger tips .. . 
reached from a sitting 

position. Documents are returned in correct se- 
quence to a receiving tray above desk level. There 
is ample space *for assembling documents prior to 
microfilming ... plenty of leg room, too. 


easily 


The Recordak Supermatic Microfilmer boasts at- 
tractive, all-metal design ...is approximately 4 ft. 
high . . . requires less than 12 sq. ft. 
of floor space. 
. £9 


Write today for full details on the 
Recordak Supermatic Microfilmer. 
Recordak Corporation (Subsidiary of 
Eastman Kodak Company), 444 
Madison Ave., New York 22, N. Y. 
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iary of originator of modern microfilming—and its application to banking systems 
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What's the claw? 


Diversion Of Proceeds Of Corporate Check 


Question: Ace Corp. sued N Bank for conversion 
and failure to credit to its account the proceeds of a 
$3,000 check drawn by another and payable to it. 
Doe, a bookkeeper for Ace Corp., received the check 
for deposit in N Bank. Ace Corp’s resolution on file 
with the bank authorized either of two named offi- 
cers to “sign, make, draw, cash, indorse and/or de- 
posit” negotiable paper. Doe had restricted authority 
to indorse items for deposit by rubber stamp, or upon 
its unavailability, by hand. He had no authority to 
indorse or “O.K.” checks for cashing. Doe delivered 
the $3,000 check to the bank where he indorsed Ace 
Corp’s name in blank. He claims that he delivered it 
with a properly filled in deposit ticket. The bank 
claims that it cashed the check upon presentation 
with the added indorsement of Doe’s name and the 
“O.K.” of the bank’s manager. The manager doubts 
that he “O.K.’d” the check, although the words 
“O.K. for cash” and his initials look like his hand- 
writing. Doe disclaims the indorsement of his name 
on the back of the check. Is N Bank liable to Ace 
Corp. for $3,000? 


Answer: Yes. The indorsement in blank of the cor- 
porate name, without the addition of the name of a 
corporate officer authorized to sign or indorse checks, 
was a clear indication that the check was not being 
handled in regular fashion and to warn the bank that 
it was being diverted. Moreover, this check was pay- 
able to a corporate depositor; it was not the de- 
positor’s own check. Such an item is handled for 
cashing by a bank at its own peril. (Campbell Truck- 
ing Corp. v. Public Nat’l Bank, 105 N.Y. Suppl. (2) 
870). 


Duties Of Collecting Bank 


Question: Livestock Co. brought suit against N Bank 
to recover damages for alleged negligence on the part 
of the bank in handling two drafts drawn on Jones 
by Livestock Co., and forwarded for collection 
through N Bank in Mississippi. The evidence dis- 
closed that although the bank had made repeated 
efforts to reach Jones at his home, and had been un- 
successful, it could have reached him by sending a 
messenger to a remote spot 25 miles away, to present 
the drafts. Livestock Co. asserts that the bank did not 
use diligence in presenting the drafts; that it breached 
its duty to Livestock Co. in failing to notify it of 
certain facts known to the bank but unknown to Live- 
stock Co.; and that the bank applied in payment of 
Jones’ indebtedness to it, funds in Jones’ checking 
account, to which Livestock Co. claims it is entitled 
as trust funds. Can Livestock Co. recover the amount 
of the drafts from N Bank? 


Answer: No. The U.S. Court of Appeals, affirming 
the District Court, held that the bank clearly used due 
diligence in its efforts to present the drafts, and that 
the bank was under no obligation to send a messenger 
25 miles away to present the drafts. Although, as 
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collecting agent for the drafts, N Bank owed Live- 
stock Co. the duty of due diligence, good faith and 
impartiality, N Bank was not necessarily precluded 
thereby from collecting its own debt by lawful means, 
so long as it was guilty of no bad faith. The bank had 
no duty to notify Livestock Co. that the bank was 
also a creditor of Jones, unless supression of that 
fact would amount to bad faith, which, under the 
circumstances of this case, it did not. Having acted 
in good faith and with due diligence in the perform- 
ance of its duties as collecting agent, and being unable 
to pay Livestock Co’s drafts because the drawee 
(Jones) had not accepted them, the bank was at 
liberty to apply Jones’ available funds to the payment 
of his debt to the bank. (Thack v. First Nat’l Bank 
& Tr. Co., 1953, 206 Fed. (2) 180). 


Certification 


Question: A drawee bank certified, for a bona fide 
holder, a check on which the payee’s indorsement 
was forged. Subsequently, the bank paid the check, 
then discovered the forgery. Can the drawee bank 
recover the amount of the check from the holder? 


Answer: Yes. Certification does not admit the 
genuineness of the indorsement. (First Nat’] Bank v. 
Northwestern Nat’l Bank, 38 N.E. 739). 


Blank Spaces in Conditional Sales Contract 


Question: At the time of execution by the maker 
and delivery to the payee, a conditional sales con- 
tract printed on the same piece of paper with a 
promissory note, contained blank spaces as to the 
dollar amount of the sale of an automobile. The blank 
spaces were subsequently filled in by the payee 
(seller) for a higher amount than agreed to by the 
maker (purchaser), and the instrument was assigned 
to a finance company. Can the finance company re- 
cover on this instrument as a holder in due course? 


Answer: Yes. Where a note and conditional sales 
contract are on one piece of paper, the whole con- 
stitutes a negotiable instrument to the extent that a 
holder in due course is protected against defenses 
which might be urged between the original parties 
thereto. (Howard v. Trusco Finance Co., 1952, Ct. 
App. Ga., 74 S.E. (2) 379). 


Acceleration Clause 


Question: Is a promissory note negotiable where it 
is payable in monthly installments but contains a 
clause accelerating the payment of the balance due 
at the option of the holder where the maker fails 
to pay any installment when due or where the chattel 
mortgage securing the note is breached in any respect? 


Answer: Yes. The specific provision permitting the 
acceleration of the payment of the note at the option 
of the holder upon breach of the provisions of the 
chattel mortgage securing the note does not render 


* conditional or uncertain the maker’s otherwise ab- 


solute obligation to pay and hence does not render 
the note nonnegotiable. (Nat’l City Bank of Cleveland 
v. Erskine & Sons Inc., 1953, Sup. Ct. Ohio, 110 N.E. 
(2) 598). 
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f yo in your Bank’s Customer Information File Saves Money on Loan & 
er the ° 
“acted | Vertical Method with Conve-Filer Visible Method with Chaindex Discount Records and 
-form- The Winters National Bank and Trust The Central National Bank of Cleve- Trust Accounts 
unable Company of Dayton, Ohio, has approx- land runs its highly efficient Customer : F 
imately 156,000 reference cards in its Information File via the visible A Remington Rand accounting ma- 
rawee Customer Information File, yet aver- method, using Chaindex for accuracy chine pays off quickly in loan and dis- 
was at age reference time is less than one and Kardex for speed. With Chaindex, count accounting. — 
yyment minute, thanks to mechanized vertical records are printed directly from This machine delivers a complete 
Penk address plates at the time and origin ledger, journal and notice of note due 
of the account, thus eliminating trans- 
cription errors. Then the Chaindex 
cards are locked into Kardex pockets, 
eliminating lost and jumbled records 
na fide and utilizing Kardex visibility to 
cai assure speedy fingertip reference. 
Plug-in phones let the clerks answer 
check, inquiries right from the file, without 
> bank withdrawing records. See folder 


ler? SN728 on Central National’s applica- 
tion of Chaindex, and MC731 (on a 

































Josephine Steger. As Miss Steger says, 
“This new filing system has served a 
dual role in overcoming our space 
problem and also in putting our rec- 
ords in more workable order.” 
Electrically-powered Conve-Filer 
delivers any desired card (out of as 
many as 200,000) to its comfortably 
seated operator in seconds, with push 


gaan 


of loans may be combined on one ledger 
card—secured, unsecured, discounted, 
total direct and indirect balances are 
shown at a glance. Records are ma- 
chine accurate... all new balances 
automatically computed, all columns 
automatically totaled and complete 
daily proof of posting. One-posting 
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irse? b fici for itself i idea ends transcription error...single 
mtton eRnCIOnCy... pays Cor iteets im : : typewriter keyboard assures touch- 
41 sales one to four years. Learn more about loan basis) for a complete explanation method apeol 
this mechanized tool for modern bank of the Mechanized Chaindex system : . ; 
le con- mee : 7 : Our files on mechanized loan and 
management by circling free folder for a time and money-saving Customer di t d ry sea t- 
, that a LBV160 on the coupon. Information File. Ce ee ee ee 
P ing are available on loan. Circle MC797 
lefenses for loan and discount and MC801 for 
parties trust records, to see how mechaniza- 
52, Ct. tion materially reduces trust depart- 
. ‘ ment operating costs, often turning 
Top Figuring Speed for loss into profit. 
Every Operation in All 
vhere it | Departments of Any Bank Remington. Frand. 
tains a a : -~ € : 
nee due Computations on mortgage loans, per- Room 1636, 315 Fourth Ave., New York 10 | 
er fails sonal loans, analysis of accounts, “Yes, I'd like to have the literature circled.” | 
chattel market value of securities, interest | 
: ‘ earned on estimated reserves, as well LBV160 SN728 MC731 | 
respect? as account distribution, the listing of | 
} deposit slips and checks, and dozens AC540 MC797 MC801 | 
ting the of other figurework functions are ac- 
e option complished faster with the Printing Home 
; of the Caleulator, the truly versatile figuring ! 
. render machine. This all-purpose Printing Title | 
a Calculator gives you recorded proof of | 
rise ab- accuracy in every step on the printed — | 
; render tape. Its 10-key keyboard assures ; pws 
leveland rapid, touch method operation, and load in every department of your bank. ii a, Ba i 
110 N.E. combines with short-cut multiplication, For more information on this figure- City_________Zene_ State, 
automatic division, high-speed listing, work phenomenon, circle AC540 on B-8 
addition and subtraction to lighten the the coupon. L.. Profit-Building IDEAS For Business od 
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No Mistaking Who's Who With These New Desk Signs 


The Heyer Corporation, 


well- 


8 inches long, 1% inches high, with 


known _ duplicating equipment 
manufacturer, recently combined 


custom engraving and Lucite plastic 
to produce a line of attractive new 
desk signs. 


1% inch easels at each end. The 
beveled Gothic characters are % 
inches high for maximum legibility. 

Bankers are offered a choice of 
one or two lines of copy (name 


Made of clear Lucite, each sign is 


only or name and title or position), 





Check What You Need And Mail This Form 


. Addressing Machines 

. Air Conditioning 

. Architects and Builders 

. Bandit Resisting Enclo- 
sures and Alarm Systems 
Bank Building Fixtures 

. Banking by Mail Envelopes 

. Binders, Check, Book- 
keeping, Ledger 

. Bookkeeping Equipment 

. Bronze and Brass Signs 

. Bulletin Boards 

. Calculating Machines 
Chairs, Posture, Office 

. Changeable Signs 

. Checks 

. Check Book Covers 

. Check Cancelling 
Perforators 

. Check Desks 
Check Endorsers 

. Check Files 

. Check Protectors 

. Check Signers 

. Check Sorters 
Check Sorting Trays 

. Checking Account Plans 

. Christmas Savings Clubs 

. Clocks—Outdoor 

. Coin Bags 

. Coin Boxes 

. Coin Changers 

. Coin Counting Machines 

. Coin Counting and Pack- 
aging Machines 
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. Coin Envelopes 
33. Coin and Currency Trays 
34. Coin Wrappers 

. Counter Screens 

. Coupon Books 

. Currency Straps 

. Dating Machines and 


Stamps 


. Deposit Ticket Files 

. Desk Lamps, Fluorescent 
. Desk Pen Sets 

. Doors, Bronze, Aluminum, 


Stainless Stee! 


. Duplicators 
. Expanding Filing 


Envelopes 


. Filing Cabinets 
. Forms, Machine 


Bookkeeping 


. Forms, One-Time Carbon 
. Forms, Continuous 

. Grilles and Gates 

. Inter-Office Communi- 


cating Systems 


. Interest Tables 
~ Ladders 
. Lighting Systems, 


Fluorescent 


. Locking Envelopes 


Maps 


. Metered Mail Systems 
. Name Plates and Desk 


Rand McNally and Ce., P. 0. Box 7600, Chicago 80, III. 
Please have buying information sent us on the items circled above. 


. Night Depositories 

. Night Depository Bags 

. Pass Books 

. Past Due Notices 

. Pay Roll Envelopes 

. Personalized Checks 

. Personal Loan Advertising 

. Personal Loan Systems 

. Photographic Bank Systems 
67. Proof Machines 


Railings 


. Recorders, Voice 
0. Rubber Stamps 
. Safes, Fire and Burglar- 


Proof 


. Safe Deposit Boxes 
. Safe Deposit Records 
. Savings Banks, Home, Pocket 
. Scales, Postal, Parcel Post 
. Seals, Coin Bag 
77. Seals, Corporation, 


Notary, etc. 


. Storage Files 
. Time and Delayed Time Locks 
. Time Stamps 

81. Travelers Checks 


Trucks, Tellers 
Typewriters 


. Typewriters, Automatic 
. Typewriter Stands 
. Vaults 
. Vault Trucks 
. Vault Ventilators 
. Visible Records 
90. Window and Lobby Displays 


with 17 character maximum count 
for each line (additional characters 
at slight extra cost). 

Special prices for engraving 
metal and other materials or in 
large quantities, will be supplied 
on request. 

Additional information may be 
obtained from The Heyer Corpora- 
tion, 1850 South Kostner Avenue, 
Chicago 23, Ill. 


New Collapsible Wardrobe 
Racks Have Double Capacity 


Two new “collapsible” wardrobe 
racks with unique twin hanger bars 
that double capacity have been in- 
troduced by Vogel-Peterson Co., 
Chicago, manufacturer of Office 
Valet, Checker and Checkerette 
wardrobe equipment. 

Coat hangers can be substituted 
for hooks with some loss of capacity, 
or combination of hangers and 
hooks are easily arranged since the 
double hooks, which straddle the 
hanger bars, are easily “snapped” 
on or off the bars. 

Another feature of these “Double 
Checkerette”’ racks is that they can 





ALUMINUM COIN TRAYS 


FOR WRAPPED COIN 
Installed in more than 10,000 


banks since 1922. 
WRITE FOR CATALOG 


ARTHUR C. TAUCK & CO. 
402 Thornden St. South Orange, N. J. 
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be “knocked-down” for storage or 
transporting. The manufacturer re- 
ports that 10 racks (enough to ac- 
commodate 640 people) can be 
stored in 18 square feet, and can be 
set up in a minute without tools, 
nuts or bolts. 


There is flexibility in assembly 
too. By different arrangements of 
the hat shelves and hanger bars 
these units can be set up to ac- 
commodate long robes or garment 
bags, adult coats and hats, or put in 
low position for children’s wraps. 


Large casters in the base permit 
racks to be wheeled about when 
loaded or unloaded. 


These wardrobe racks are con- 
structed of welded square steel 
shapes, and the manufacturer 
claims will stand rigidly under a 
full load indefinitely. They are 
finished in baked gray enamel. 

Vogel-Peterson Company’s ad- 
dress is 1127 West 37th Street, Chi- 
cago 9, Ill. 


The New Peirce Magnetic 
Dictation Machine 


The first endless-belt magnetic 
recording device, employing Ar- 
mour Research Foundation patents, 
designed specifically for the office 
dictation field, has been introduced 
by Peirce Dictation Systems. Three 
years of intensive research and 
close cooperation between the two 
groups was required to develop the 
new recorder. 


Described as “revolutionary” by 
Charles Peirce, president of the 
firm, the machine combines the ad- 
vantages of the endless-belt with 
the superior qualities of magnetic 





RUBBER STAMPS 


DATERS—STAATS' MONEY CHANGERS— 
STAMP PADS 
NOTARY & CORPORATE SEALS 


SAFFORD STAMP WORKS, INC. 


205 W. ASO — 6, ILL. 
SEND FOR CATALOG #52 


January, 1954 
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“How RIFKIN SAFETY SACS with ARCOLOCK® 
Solved Our Night Deposit Problems” 


Although night depository volume had 
been satisfactory, Mr. G. Winfred Baker, 
Assistant Cashier of the Allentown 
National Bank, Allentown, Pa., felt that 
night deposit efficiency was literally slip- 
ping through the loose padlock system 
the bank employed. Costly man hours 
were being squandered searching for lost 
padlocks, mislaid keys, and locating keys 
on the board. 


Determined to eliminate this handling 
loss; Mr. Baker called in A. Rifkin & Company ...subsequently installed Rifkin Safety 
Sacs with permanent aRCOLOCK®...and a foolproof master-key system. This system 
enabled the bank to open the hundreds of bags with one master-key while individual 
customers were protected with separately keyed aRcoLocks. Since this switch-over, 
the Allentown National Bank reports a tremendous gain in bag-handling time, greater 
customer satisfaction, and actual dollar savings in the depository operation. 


The Allentown experience is just one reason why Rifkin Safety Sacs with ARCOLOCK, 
mail sacs, currency bags, zipper and drawstring coin bags...all handsomely silk 
screened or embroidered . . . are used in over 50% of the nation’s banks. 


PATENTED ARCOLOCK 


ZIPPER ZIPPER 
WALLETS 


SAFETY 


MAIL AND 
COIN BAGS SACS 


CURRENCY SACS 


Find out how Rifkin “Quality” currency bags 
can add to your efficiency and public relations. Write 
A. Rifkin & Co., Wilkes-Barre 8, Pennsylvania 
for complete catalog and sample bags. 
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CHANGEABLE LETTER 
OR EMBOSSED CARD 
NAME PLATES 


Also engraved, plastic and bronze 
plates. 


Large selection to choose from. 


Send for illustrated catalog featuring 
the above, as well as Bulletin and Di- 
rectory Boards. 


ACME BULLETIN CO. 
37 East 12 St. 
New York 3, N.Y. 


Every Bank needs 
this ‘Workhorse’! 


Welded Steel 


VAULT TRUCK 


Its fixed shelves will hold over 750 Ibs. 
each. 4" dia. rubber-tired casters, rear 
are swivelled. 22!/>" clear height between 
shelves. Green lacquer finish. Middle 
shelf available. 
Model "A" 
30" Lx 20" W x 30" H—$53.50 
Model "B" 
42"' Lx 20" W x 30" H—$60.75 
Adjustable Middle Shelf: 
"A"—$10.25; "B''—$11.50 


THE BANK VAULT INSPECTION CO. 
1809 Callowhill Street 
Philadelphia 30, Pa. 





recording. It is light, compact and 
above all easy to use. 


The endless belt on which the 
machine records can be made from 
many different materials such as 
paper, plastic, etc. It can be used 
over and over for an undetermined 
length of time. Even if the belt is 
torn it can be repaired. The record- 
ing is done magnetically, thus 
eliminating surface noises. The belt 
holds 15 minutes of dictation and 
can be mailed or filed flat. 

The machine automatically erases 
the previous recording when new 
dictation is given. Thus all errors in 
any letter can be eliminated by the 
writer. The typist receives only the 


| Unit Heaters Supplement Regular 
| Equipment At Little Added Cost 


Unit heaters such as those shown 


| above in the entry of the Michigan 


National Bank in Battle Creek, 


| Mich., can be used to supplement 
| regular equipment with excellent 


results and at comparatively little 


| additional cost. 


In this case, five vertical heaters 
enclosed in a stainless steel dropped 


ceiling, discharge a warm blanket of 
| air downward across this 20 foot ex- 


panse of doors. The entry doubles 
as a waiting room for the bus stop 
during the winter months. 


Unit heaters are well suited to 


| supply supplementary heating needs 


correct, complete copy which saves 
up to 35 per cent of the transcribing 
time. During transcribing, the ma- 
chine automatically backs up a few 
words each time it stops, thus al< 
lowing the typist to keep pace with 
the dictation without having to gq 
over complete paragraphs. 

Two models are available— 
complete unit for dictation ané 
transcribing and a transcriber only] 
The machine is adaptable to party 
line systems and other type of dic- 
tation installation. 

For further information contact 
Peirce Dictation Systems, 5900 N, 
Northwest Highway, Chicago, IIl. 


since they heat rapidly from a cold 
start and are designed for a quick 
response to sudden changes in out- 
side temperature. 

Compact in design, the heaters 
can be hung from the walls or ceil- 
ing out of the way of customers and 
office equipment. Each unit heater 
weighs approximately 100 pounds, 
and can be installed without creat- 
ing any engineering problems. 

Sizable savings in fuel bills have 
been recorded by banks using the 
heaters to supplement existing 
equipment. 

Additional information may bé 
obtained from the Independent Un 
Heater Association, 2300 Pay 
Avenue, Cleveland 14, Ohio. 
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TRANSFER RECORDS 
THIS EASY WAY 
AND HAVE... 
ECONOMY, 
SYSTEM, 
SAFETY!. 


1 contact 
5900 N. 
ago, Ill. 


Protect your inactive business records 

with proper storage. LIBERTY STORAGE 

BOXES are constructed of highest test 

corrugated fibre-board. Dust-proof, spill-proof 
protection. Liberty’s storage system assures /fast- 
finding of any record. Try LIBERTY BOxEs for 
quality and low cost. 25 stock sizes. 

Sold by leading stationers. 


Clip this ad to your letterhead 
FOR FREE BOOKLET 


1 Record retention chart tells you how long 
to keep specific records. 

2 Gives complete information for best 
procedures in record storage. 


BANKERS BOX COMPANY 


720 S. Dearborn Street * Chicago 5, Ill. 


There IS a reason for 
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Dual Purpose Desk Calendar 
Features Future-Date Schedule 


Schedule-A-Date is the name of 
a little desk calendar that tells fu- 
ture dates, by weeks, and months 
for a full year in advance. 

Marketed by Schedule-A-Date 
Calendar Company, the product has 
a direct reading copyrighted table 
of dates on its left hand page. 

For easy reading, the table is 
divided into sections for 
weeks and months. Each page con- 
tains 72 future dates most com- 
monly used in business scheduling. 

The right hand page of the cal- 
endar provides the usual memo 
space for permanent records, mak- 
ing it a dual-purpose desk acces- 
sory. 

Over 26,000 accurate direct an- 
swers to future dates are contained 


in the calendar. It is the only desk | 
calendar carrying a copyright on an | 


exclusive future-date feature. 


The company is located at 310 | 
East State Street, Ithaca 18, N.Y., | 


and will gladly furnish more in- 
formation about these practical cal- 
endars. 


Self Adjusting Drawer Divider 
Makes Filing Quicker, Easier 


to form a perfect filing “V” and are 
self adjusting when additional ma- 
terial is placed in the drawer, have 
been introduced recently by Rem- 
ington Rand Inc. 

Simple to install and easy to 


operate, the new dividers not only | 


keep material from slumping, but 
also enable the file user to make a 
convenient working “V” at any 
point he desires. Folders 
drawer automatically adjust them- 
selves as soon as the divider is 
moved to a vertical position. 

Self adjusting dividers can be 
ordered with the Aristocrat Line 


days, | 


| 





| 
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If you use 
Direct Mail to 
Build New Business... 


Investigate the Use of 
Auto-typist letters - 
They Bring in Results! 


Easy to Use... 


New Account Letters, Closing Account 
Letters, Collection and other routine 
letters are recorded accurately on an 
Auto-typist roll. The typist merely 
types the salutation, presses the button, 
and Auto-typist takes over typing the 
balance of the letter automatically. 
Auto-typist letters are completely per- 
sonal and individual data can be man- 
ually typed at any point in the body of 
the letter. Available for use with manual 
or electric typewriters. 


fast @@@ Auto-typist’s magic fingers 


New file drawer dividers that tilt | 


transcribe at 242 times the speed of 
the fastest manual typist—all the way 
through to the close, including the ini- 
tials—no errors, no erasures. 

It will pay you to investigate today. 


Avio-TtyPist 


Write for Free Information on Auto-typist 


1 
American Automatic Typewriter Co. 
Dept. 101, 614 N. Carpenter Street 
Chicago 42, Ml. 


Name 
Organization 


Address 





MANHATTAN 
In Washington, D. C. 


Amazing Shaw- 
Walker Model 4070 
INSULATED 


FIREPROOF 
FILE CABINETS 


Free Transportation to 
any point within 300 
miles of Washington, 
D. C. 


Satisfaction guaranteed 
or money refunded. 

For points outside of 300 
miles, free boxing for 
shipment. 

Maurice Kressin, Gen. Mgr. 


COST NEW .. ..+++$212.00 
SALE 


PRICE | 20-% 


YOU SAVE $92.00 


We had the good fortune to buy 135 of these out- 
standing SHAW-WALKER Mod. 4070, 4 drawer letter 
size file cabinets, from one of the leading Life Insur- 
ance companies in America (name furnished on re- 
quest), because they changed their filing system. You 
get CERTIFIED PROTECTION with these completely 
insulated, FIRE-PROOF cabinets (safety tested for 1 
hr. at 1700 degrees Fahrenheit by the Safe Manu- 
facturers National Association). They have been used 
LESS than 2 years and are in NEW condition. 


Manhattan Office Equipment Co. 
639 NEW YORK AVE. N.W. 
Washington, D. C. 


gn RX Rim Pp 


BROOKS 

COIN BAG PRece __ 
@ No half-crimped seals 
@ No operator fatigue 


is fully crimped 


be released for the next crimping. 


position ready for another seal. 


you're secure! 


with a Shur-Krimp attachment. 
mation and prices on request 
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®@ Uniform crimping every time -- 
press will not release until seal 


The secret is in the ratchet —a full stroke 
must be completed before the handle can 


NOW! - a ratchet press that assures positive, 
uniform crimping — Brooks low-cost Shur- 
Krimp Ratchet Press. Operator fatigue is 
eliminated — insert a Brooks H-Type seal in 
the press, slightly depress the handle, the 
seal is locked in position, and the pulling 
lever operated to tighten the cord around 
the coin bag. Pressure on the handle is then 
completed, the H-Type seal is perfectly and 
positively crimped and upon completion of 
the stroke, the handle returns to its open 


See for yourself how Shur-Krimp and Brooks 
H-Type Red Cap coin bag seals make the 
ideal security combination — you're sure 


Your present sealing tool may be modified 
Full infor- 


N. J. 
(eee EEE ERR REE EERE ERE EERE EE EE GE OR GG 


of files, or may be installed in exist- 
ing cabinets. 
For additional information, write 


New Ink Keeps Writing Quality 
Consistent in ‘‘Throw-Away"’ Pen 


A new quick-drying, non-trans- 
ferable ink is now featured in the 
popular “Throw-Away” Ball Point 
Pen developed recently by the 
Autopoint Company, a Division of 
the Cory Corporation. Equipped 
with an extra-long ‘length metal ink 
cartridge, the “Throw-Away” pen 
will write thousands and thousands 
of words. 


Laboratory tests have shown that 
the superior writing quality of the 
new ink is consistent. Quality 
control is a part of every pen be- 
cause the ink cartridge is non-re- 


placeable. This insures against 


E. J. BROOKS COMPANY 


177 North 13th St. Newark 7, 


‘ 


the corporation at 315 Fourth Ave« 
nue, New York 10, N.Y., and ask 
for folder LBV 649. 


chemical reaction which would de- 
stroy the writing quality of the ink. 


Design features include a bronze 
metal finish cap with a handy clip 
and a colorful plastic barrel in 
metallic grey, red or bronze. 


Though the new pen has a num- 
ber of outstanding features and an 
expensive appearance, it actually 
costs much less than pens of com- 
parable quality. This is as the com- 
pany intended since it was designed 
primarily to meet the demand for a 
low-priced, fine quality business 
gift or premium. 


Write the Autopoint Company, 
1801 Foster Avenue, Chicago 40, Ill. 


Personnel 


Harry D. Hamilton James F. Jeffrey 


HARRY D. HAMILTON has become 
sales representative for Douglas 
Public Service Corp. and Douglas- 
Guardian Warehouse Corp., New 
Orleans, La. After 28 years experi- 
ence jn the warehouse industry, Mr. 
Hamilton has returned to the com- 
pany where he started his career. 


Six Lawrence Warehouse Co. 
men have been promoted to execu- 
tive positions. They are: JAMES F. 
JEFFREY and NORMAN C. BRINKE, 
named _ assistant vice-presidents 
and KENNETH A. CAMPBELL, EUGENE 
KIBLING, JAMES R. PIRRELLO and £. 
L. DUNNE, who have been made dis- 
trict managers. 
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The moit uitllly Aleoblede 


BOOKKEEPING 
MACHINE? 1 24 teal 


.»- because it meets today’s need for lower costs 


BANK 


Operators like the Burroughs because they get more work 

done and done right, with less effort. Even inexperienced 
operators quickly gain the skill and speed that make for an 
eficient, smooth-running bank bookkeeping department. 


Bankers have judged the thousands of 
Burroughs Bank Bookkeeping 
Machines in use in banks today—and 
in every case the verdict is the same— 
faster, more efficient bookkeeping 
methods . . . greater productivity— 
fewer errors, less operator fatigue . . . 
everyday savings in motion, money 
and manpower. 


This practical endorsement is under- 
standable because it comes from the 
men who specified the design and 


4 
WHEREVER THERE'S BUSINESS THERE’S Bu rroug by 


construction of the Burroughs Bank 
Bookkeeping Machine. It is the direct 
result of the advanced features that 
were recommended by bankers across 
America and engineered into this fine 
bookkeeping tool by Burroughs. 


Your local Burroughs man can show 
you how this banker-suggested, 
banker-approved machine can help 
your bank get more things done faster. 
Call him today or write Burroughs 
Corporation, Detroit 32, Michigan. 


Burroughs 





A Story of Growth 


The growth parallel of a tree and 
a bank was the theme of a recent 
window display at The Hanover 
Bank’s Rockefeller Center office. An 
actual tree cross section was the 
center of the display and a small 
placard beside it listed eight dates 
important to the economic develop- 
ment of the nation and the bank. 
From each date a ribbon was strung 
to the corresponding ring on the 
cross section. 

The important dates were: 1793— 
cotton gin; 1831—opening of first 
Hanover component bank; 1846— 
sewing machine; 1851—Hanover 
Bank founded; 1869—first trans- 
continental railroad completed; 
1903—first airplane flight; 1929— 
merger of The Hanover and Central 
Union Trust Company; 1951—title 
shortened to The Hanover Bank. 

To the left of the display a large 
poster read: “Each ring in this old 
tree represents a year of new 
growth. So has The Hanover Bank 
grown in strength and resourceful- 
ness through its 123 years.” 


50th Birthday 


The First National of Nevada 
marked its first 50 years last month 
with a rotogravure story of banking 
in that state. 

The story contains accounts of 
bonanza days in colorful spots like 
Reno, Las Vegas, Carson City, Win- 
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Lloyd Brace Wins New England Society Award 


President Lloyd Brace of the First 
National Bank of Boston, Mass. 
(right) receives a scroll from the 
president of the New England So- 
ciety in New York City, Reginald 
T. Townsend, at the 148th anniver- 
sary dinner of the Society in the 
Waldorf-Astoria Hotel November 
30. At left is Madame Vijaya Lak- 


nemucca, and Tonopah. In those 
early days, the magnet was gold. 

Mining camps like Rawhide 
sprang up over night and faded into 
ghost towns just as fast. At the 
height of its boom, Rawhide boasted 
four banks each of which soon went 
the way of the town. 


Today, the Rawhide district is 
coming alive again. The magic 
word now is uranium. But this time 
the stress is on sound mining and 
sound industrial development. Gone 
are the boom and bust days, to be 
replaced by stable financial leader- 
ship. 

The First of Nevada, with re- 
sources topping 164 million dollars, 
has 15 branches providing state- 
wide banking and trust service. 


shmi Pandit of India, president of 
the UN General Assembly and 
principal speaker at the dinner. Mr. 
Brace won the Society’s newly 
established award “For Distin- 
guished Contributions to the Wel- 
fare of New England in the Fields 
of Banking, Industry or Other Pro- 
fessions.” 


A Thank You Kit For New Savers 


The First National Bank in St. 
Louis is presenting to each person 
opening a savings account a kit 
made up of an envelope containing 
an assortment of materials which 
will serve to facilitate his banking 
transactions. Imprinted on the en- 
velope is an expression of apprecia- 
tion, personalized by the insertion of 
the depositor’s name. Banking by 
mail is encouraged by the inclusion 
of a circular explaining the pro- 
cedure, together with the necessary 
items of stationery. 

The kit was designed by Willys 
K. Bliss, vice-president, and C. 
Arthur Hemminger, director of pub- 
lic relations. 
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City National, Kansas City, 
Uses TV for Two Projects 


City National Bank & Trust Co., 
Kansas City, has ventured into 
television with two projects. One is 
a spot on a week-day show on 
which a $20 savings account is 
donated once a month by the bank 
to women’s clubs whose representa- 
tives are guests on the program. 

Members of the bank staff were 
used as actors in the second project, 
a series of nine one-minute spots 
scheduled weekly. In it various 
banks services, such as checking ac- 
counts, personal and auto loans, etc. 
are dramatized. 


About Radio Advertising 


Designed to assist banks which 
have radio advertising problems is 
a manual, “Radio Advertising for 
Banks,” recently published by the 
Educational Foundation of the 
Pennsylvania Bankers Association 

Details are given on cost, classes 
of radio time, listening trends, buy- 
ing talent, types of commercials and 
other topics. Thirty-five sample 
commercials are included in the ap- 
pendix. 

Copies of the manual, already 
distributed to PBA member banks, 
may be purchased from the Founda- 
tion, whose address is Box 152, 
Harrisburg, Pa. 


McCann Advanced to 
Advertising Manager 


Recently announced changes in 
the staff of “Banking,” journal of 
the American Bankers Associ- 
ation, include the 
appointment of 
John J. McCann, 
for many years 
western advertis- 
ing manager of 
the magazine, as 
advertising man- 
ager, effective 
January 1. Mr. 
McCann will suc- 
ceed Prentiss 
Jackson, who will retire on that 
date following a period of twenty 
years of service on “Banking’s”’ ad- 
vertising staff. 

John R. Prann and Robert J. 
Stiehl, eastern representatives for 
“Banking,” will be advanced to as- 
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John J. McCann 





| “EVERYTHING'S UP TO DATE IN KANSAS CITY” 


Yes, indeed, everything's up to date 
in Kansas City . . . or will be as soon 
as we finish the new addition to our 
Kansas City plant. It seems just a 
few months ago that we moved into 
this nice new building, but actually 
seven years have gone by. And now 
we have outgrown what we thought 
was adequate space. 


| As we adjust to the enlarged area we 

will introduce new machines and new 
procedures, all designed to produce 
more effortlessly. Even before the 
new walls are up, we will be moving 
equipment around to accommodate 
an improved flow of production 
already thoroughly tested and known 
to be better than existing methods. 


From time to time, as we contemplate 
major changes of this sort, we catch 
| ourselves momentarily debating the 







le UXE 


CHECK PRINTERS 


Manufacturing Plants at: 


CLIFTON, PAOLI, CLEVELAND, CHICAGO, KANSAS CITY, ST. PAUL 
























advisability of investing in capital 
items instead of adding to our 
liquidity. Invariably, however, when 
we weigh the value of a machine as 
compared to the same amount in 
cash, the machine always gets the 
nod. Perhaps we never will be rich 
in dollars, but we hope some day to 
become rich in experience and we 
think that constant changes in 
methods may bring this about. 


Within the next month or two, 
therefore, we are confident that our 
Kansas City operation will be just 
about the last word in check printing 
efficiency. We are not too hopeful 
that this rating will last, because 
what is tops today may be outmoded 
tomorrow. For a fleeting moment, 
however, we feel sure that everything 
will be up to date in Kansas City. 





sistant advertising managers. Mr. 
Stiehl will continue as director of 
educational displays for the maga- 
zine. 





Advanced from trust officer to 
vice-president at City Bank Farm- 
ers Trust Co., New York, was JOHN 
F. FITZGERALD. Other appointments 
were: WILLIAM M. EWING, assistant 
vice-president; WARREN L. MURRAY, 
trust officer: ARTHUR R. BESEMER, 
NORMAN J. LARKIN, JOHN F. LENNON, 
OGDEN K. MYERS and JOHN Ww. 
STEVENS, assistant trust officers. 


The Bank of California, N.A., has 
elected ARTHUR W. SCHIEFER vice- 


president in San Francisco, while | 


elected to the same office were: 


: | 
MARSHALL A. CASE in Portland, ERIC | 


I. WALLBERG in Seattle, and A. L. 
BABBIT and RALPH W. SHERRILL in 
Tacoma. G. HARRY HUTAFF has been 
advanced to assistant vice-president 
in the San Francisco office. 


WILLIAM J. WALLACE has been 
named vice-president of Mellon Na- 
tional Bank & Trust Co., Pittsburgh, | 

















































































BUSINESS 


At every opportunity we urge busi- 
ness friends throughout the 
country to utilize the 
services of our 
Correspondent 
Banks. 
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Pa. He came to the bank in 1948 
and has been assistant vice-presi- 
dent of the trust investment divi- 
sion since 1950. 


J. Brenner Root A. E. Walker 


Elected to the board of directors 
of the Federal Reserve Bank of 
Cleveland were J. BRENNER ROOT, 
president of The Harter Bank & 
Trust Co., Canton, O., and ALEXx- 
ANDER E. WALKER, chairman and 
president of The National Supply 
Co., Pittsburgh. Both men have 
been members of the bank’s board 
since 1951. 


Ann H. Fallon John F. Clausen 


Manufacturers Trust Co.,. New 
York, has appointed ANN HENRY FAL- 
LON an assistant vice-president, the 
highest office held by any of the 
bank’s 16 women officers. Also 
named assistant vice-president was 
GUSTAV A. CULL. PAUL M. BENJAMIN, 
JOSEPH E. LUSTIG, CHARLES J. MC GEE 
and HARRY PRAGOFF were appointed 
assistant secretaries. Assistant 
Treasurer JOHN F. CLAUSEN was as- 
signed to the out-of-town business 
department and will cover Arkan- 
sas, Louisiana, New Mexico, Okla- 
homa and Texas. 


Promoted to vice-president and 
trust officer at Central-Penn Na- 
tional Bank of Philadelphia was 
HARRY F. HAUCK. Also advanced were 
these new assistant cashiers: JULIAN 
S. YAUN, FRANKLIN D. KURTZ, ED- 
WARD B. DAVIS, PAUL H. SIDLE, and 
GEORGE R. HEATON. 
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Banking Public Prefers Bank Voults and Systems 
Over Home Hiding Places for Valuables 
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(| Customers Shun Sugar Bowls, 
Seek Vaults For Valuables 
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Pages of The Toledo Trust Co. employee publication are going out 
to the entire community as a part of the bank’s new public relations 


program. 


Appearing as newspaper insertions, they tell Toledoans how the 
institution “ticks” and what the employees are doing. The first of the 
series of two-third-page insertions (see illustration) appeared Octo- 
ber 25 and 26 and, according to President John T. Rohr, are the first 
of their kind in that area. 


As the NEWS points out in its first issue, since the publication 


“is enthusiastically read by all of us . . 
bors of our 500 employees might also be interested .. .’ 


Peoples First National Bank & 
Trust Co., Pittsburgh, has created 
the title of pension trust officer and 
assigned WILLIAM J. KING to the of- 
fice. Other elections recently an- 
nounced have made RICHARD R. 
WINTERS and ROGER B. DONNER as- 
sistant vice-presidents and PERCY A. 
BROWN, JR., ROBERT C. MILSOM and 
WILBUR E. WRIGHT assistant cashiers. 
Named trust officers were BURTON 
S. HOLMES and HAROLD B. SMITH, 
while those elected assistant trust 
officers were EDWARD A. DAMRAU, 
RICHARD W. HARMAN and JOSEPH A. 
RICHARDSON. 


The First National Bank of Mem- 
phis, Tenn., has named ALBERT L. 
JOHNSON manager of the bond de- 
partment and promoted STANLEY L. 


. perhaps friends and neigh- 


> 


SNOW and WALTER L. IRELAND from 
assistant cashier to assistant vice- 
president. 


Two newly elected directors of 
the Federal Reserve Bank of Min- 
neapolis are JOHN E. CORETTE, presi- 
dent and general manager of Mon- 
tana Power Co., and H. N. THOMSON, 
vice-president of Farmers and Mer- 
chants Bank, Presho, S.D. Mr. 
Thomson, a past president of the 
South Dakota Bankers Association, 
will be serving his second term. 


President of the First National 
Bank of Poughkeepsie, N.Y., JOHN 
R. EVANS has been elected a class A 
director of the Federal Reserve 
Bank of New York to represent 
member banks in the district. His 
three year term began January 1. 
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A. M, Strong A. G. Quaremba 


A second honor was recently be- 


stowed on A. M. STRONG, vice presi- | 
dent of the American National Bank | 


and Trust Company of Chicago by 
the French Government, when he 
was awarded the rank of “Chevalier 


de la Legion d’ Honneur.” He had | 
previously been awarded the Medal | 
of Commercial Merit (Medaille du | 
Merite Commercial), for his ac- | 


complishments and contributions to 


the development of international | 


trade. 
In New York, 


Bank Farmers Trust Co., was also 


ANTHONY 6G. | 
QUAREMBA, a vice-president of City | 





appointed a vice-president of Na- | 


tional City Bank. WILLIAM G. GRID- 
LEY and FRANK W. MALLOY were 
named, respectively, assistant vice- 
president and manager at National 
City. 


Edward C. Anderson L. J. Schrewe 


Advanced from assistant vice- 
presidents to vice-presidents of 
First National Bank in St. Louis 
were EDWARD C. ANDERSON and 
LEONARD J. SCHREWE. HAROLD 6G. 
KUHLMAN, correspondent bank de- 
partment representative, and JEF- 
FERSON L. MILLER, new business de- 
partment representative, were 
named assistant cashiers. 


Newly elected director of Se- 
curity-First National Bank of Los 


Angeles, Calif., is LLOYD L. AUSTIN, | 


vice-president. He is also chairman 
of the central loan committee and a 
member of the managing and 
executive committees. 


January, 1954 
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handling your 
Christmas 


CLUBTROLLER pocket filing 
sheets and binder contain all the 
necessary ledger information for 
1000 accounts. Patents pending. 


RAND M‘NALLY’S 


new Clubtioller system 


Rand M¢Nally has developed a new combination filing and posting system 
which effects tremendous savings in record keeping time. First tested and 
proved in a large Chicago bank, now more than half a million Christmas 
Club accounts are being kept on CLUBTROLLERS. 

The CLUBTROLLER Pocket Filing Sheet system eliminates all need for 
maintaining ledger cards or ledger sheets. The use of the COUPON itself, 
which carries all the necessary ledger information, including date of pay- 
ment, account number, payment number and accumulated balance, serves 
as a perfect posting record when filed in the CLUBTROLLER. 

Sorting of the coupons is reduced 90%! Coupons need only be sorted 
by color for each class, then by 100s. Thereafter it is a very simple and 
speedy operation to insert the coupons of each 100-group into the correct 
pockets since all are in view and easy to reach at one time. Thus the time- 
consuming numerical sequence sorting is eliminated. 

This new system will save time and money for your bank — write for 
further details on the Clubtroller System and on Rand M¢Nally’s full line 
of Christmas Club Supplies. 


RAND MSNALLY & COMPANY 
CHRISTMAS CLUB DIVISION 


111) EIGHTH AVENUE, NEW YORK 11 ° P. O. BOX 7600, CHICAGO 80 





Web Maddox De Coursey Fales 


Elected to the board of directors 
of The Fort Worth National Bank, 
Tex., was WEB MADDOX, president of 
the Maddox Properties of Fort 
Worth. 


DE COURSEY FALES has. been 
elected director of The Public Na- 
tional Bank and Trust Company of 
New York. President and trustee of 
The Bank for Savings in the City 
of New York, Mr. Fales is also a 
director of Fidelity Phenix Fire In- 
surance Co. and Architects Samples 
Corp. 


From The Pennsylvania Company 
for Banking and Trusts comes word 
of the promotions of GEORGE w. 
HEMPHILL from trust investment 
officer to assistant vice-president, 
and EDWARD F. DEISS and HENRY H. 
PEASE, JR. from assistant trust in- 
vestment officer to trust investment 
officer. 


Chase National Bank, New York, 
has announced the following promo- 
tions: GEORGE LANG and JOHN C. 
LAWRENCE to second vice-president, 
HARRY A. HOWLAND and WILLIAM J. 
SCHMIDT to assistant cashier and 
WINFIELD F. HANRAHAN to manager. 


Capital City State Bank, Des 
Moines, Ia., was 75 years old in 
November and to call public atten- 
tion to the event 75 savings ac- 
counts, totaling $2,000, were given 
away. 


California Bank, Los Angeles, has 
promoted JAMES L. MC ELNEY to as- 
sistant vice-president and MAX B. 
HORN, N. R. MC GREW, JACK J. LOVETT, 
WALLACE E. FRAZIER, WILLIAM T. 
HARRISON and WES TAMBLYN to as- 
sistant cashiers. JOHN G. TROPEA, 
LEIGHTON B. TUCK and FRANK G. 
SHEEHY are now assistant secretar- 
ies, while the new managers are 
GEORGE A. ELDER, ROBERT T. DEWALT 
and CHARLES A. WILKINSON. 
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Remembered with Affection 


“The wine cellars have been re- 
placed by bank vaults. Tellers’ 
cages line the area where the Oval 
Room stood. People stride in and 
out on every-day business. . . Yet 
the memory of the Ritz still lingers. 
For New Yorkers the corner of 
46th and Madison will always carry 
a faint aura of unhurried elegance 

. . a delicate essence, rarely found 
now, of luxury and sophistication. 
We’ll remember the Ritz . . . with 
affection.” 

The tribute of which the fore- 
going is a part couldn’t fail to warm 
the cockles of the heart of anyone 
who has ever partaken of the gra- 


Fidelity-Philadelphia Trust Co. 
has elected as secretary J. FRANCIS 
R. PACKARD, former president of the 
Pennsylvania Safe Deposit Asso- 
ciation, eastern group, and past sec- 
retary of National Safe Deposit 
Advisory Council. With the bank 
for almost 21 years, Mr. Packard 
was recently assistant manager of 
the Rittenhouse Square office. 


First Merchants National Bank & 
Trust Co., Lafayette, Ind., has 
marked its 100th anniversary with 
the publication of a well illustrated 
brochure dealing in some detail with 
the personalities and institutions 
which have figured in its history, 
and including a description of early 
Lafayette. The bank began as a 
private institution under the name 


ens 


/. 


cious hospitality afforded by New 
York’s old Ritz-Carlton Hotel, 
which opened in 1910 and was re- 
cently razed to make way for the 
new 380 Madison Avenue Building, 
now housing the 46th and Park 
Avenue Office of Irving Trust Com- 
pany. 

Pictured above is the cover of a 
brochure in which is set out a brief 
history of the Ritz. The design is a 
reproduction of the central medal- 
lion of the ceiling of the hotel’s 
Oval Room. 


Also included in the brochure is 
a description of the new Irving 
Trust branch, of which William B. 
Plate is vice-president in charge. 


of Commercial Bank of Lafayette, 
and was first headed by Martin L. 
Peirce. It became the First National 
Bank following enactment of the 
National Banking Act in 1863, and 
was merged in 1918 with the Mer- 
chants National and American Na- 
tional to become the First Merchants 
National. The name was further 
lengthened to First Merchants Na- 
tional Bank & Trust Co. in 1939. 


MAX L. BAUGHMAN has left General 
Finance Corp. to become assistant 
vice-president in the commercial 
loan division of La Salle National 
Bank, Chicago. 


Elected assistant vice-president 
and assistant secretary, respectively, 
at Irving Trust Co., New York, were 
EDWIN A. HEARD and JAMES E. NESS. 
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The Iron Curtain has many faces. 


Poles and Hungarians look 
across a No-Man’s Land of alarm 
systems, booby traps, and armed 
guards .. . the Czech sees a wood- 
land stream with forest chopped 
naked to accommodate watch 
towers and Communist-manned 
machine guns ... the Romanian 
gazes downa quiet valley where the 
flowers have been replaced with 
electric barbed wire and the secret 
police tramp all day. 

Few captive voices reach out- 
side this armed wall, but many 
powerful voices from the Free 
world are reaching inside it con- 
stantly. 

Radio Free Europe is bringing 
new hope and courage daily to 
these Red-controlled millions who 
are our first line of defense against 


what is the 


Iron Curtain 
anyway?! 


It is Communism’s “wall” against the 
healthy atmosphere of honesty that 
free men breathe. It is Communism’s 
cruel and inevitably futile 

attempt to seal off 70,000,000 enslaved 
people from TRUTH that can set 


them free. 


Soviet aggression. 

RFE, broadcasting in the lan- 
guage of these people through 
their native exiles, is melting the 
Iron Curtain with Truth—while 
the Red bosses work feverishly to 
‘jam’ RFE programs and calm 
their restless satellite peoples. As 
long as RFE keeps the Reds work- 
ing overtime in their own vulnerable 
‘back yard’— Moscow will hesitate 
to risk a third World War. 


One dollar is needed from every 
American to insure that Moscow 
won’t take that risk. 

Your “Truth-Dollar” will work, 
as no dollar ever worked, for an 
independent American enterprise 
—Radio Free Europe—which is 
supported and operated by private 
citizens like yourself. 


To support Radio Free Europe, 


send your “Truth-Dollar” to Cru- 
sade for Freedom, c/o your local 


In this strategic area, a Communist 
police state controls the destinies of 
70,000,000 people. 


(5<} RADIO FREE EUROPE supported by CRUSADE FOR FREEDOM 


1954 
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IT’S A GOOD IDEA 


... to advertise for new 
and repeat Time Sales 
business In your Payment 
Coupon Books. You reach 
your best prospects—your 
customers. The cost Is small. 
And your message Is sure 
to receive the right at- 
tention. 


Inserts, placed in timely 
positions between. cou- 
pons, will do the job ef- 
fectively and make your 
Payment Coupon Book an 
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as well as a collection form. 
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Indianapolis 6, Indiana. 
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New !BM Booklet Suggests Ways To Reduce Check- 
Handling Costs: p. 36, July 

Reading Rack 

Thirty Separate Compartments Featured in New Read- 
ing-Rack: p. 46, June 

For Your Reading Rack: p. 45, Dec. 

Rubber Stamps 

New Duplex Bank-By-Mail 
Customer: p. 43, May 

Secretarial 

New Carbon-Ribbon Typewriter 
Rand Booklet: p. 55, Feb. 

New Stamp Kit Helps Save Valuable Desk Space: 
p. 57, Feb. 

Copyholder Saves Eyes, Patience, Errors, Time: p. 52, 
Apr. 

All-Metal Organizers 
Handy: p. 53, Apr. 

Sorting 

Fast, Low Cost Collating Made Possible With Evans 
Racks: p. 45, June 

Stapling 

Here's a Staple That Signals When Supply is Low: 
p. 57, Feb. 

Tape 

Now You Can Dial the Exact Length of Tape You 
Need: p. 45, June 

Here's An Easy Way to Illustrate Statistics: 
July 

Telephone 

This Telephone Wire Coiler Can Save You Time and 
Temper: p. 78, Sept. 

Six Telephone Aids Combined In New Phone Secre- 
tary: p. 47, Oct. 

Tellers 

Dexstone, New Anti-Slip For the Finger Tip: p. 52, 
Apr. 

Time Stamps 


Self-Adhesive 


Micro- 


For Warming Small Areas: 


as All-Purpose 


Free Postal 


Wrap 
Bonk Maintenance 


Post 


Small Unit 


Stamp Helps Bank and 


Described in Rem 


Keep Desk Tidy and Papers 


p. 38, 


New Ajax Time Stamp Company Machine Is Monually 
Operated: p. 46, June 

Typewriters 

Rem Rand's 10-Key Tabulator Speeds Statistical Typ- 
ing: p. 54, Apr. 

Easy, Fast Statistical 
Booklet: p. 39, Aug. 

Typewriter Stands 

A Tubular Steel Stand for Electric Typewriters: p. 54, 
Apr. 


Typing Subject of New IBM 


Typewriter Supplies 


Ball Point Carbon Paper: p, 36, July 
Vault 


Mosier Safe Company Introduces New Bank Vault 
Door: p. 47, Nov. 

Ventilating 

Window Ventilator Operates Safely in Any Weather: 
p. 44, Dec. 

Visible Records 


Chaindex Described In Rem Rand Booklet: p. 32, Jan. 
A Visible Control For Stockholders Records: p. 42, 
Nov. 


FIDELITY 
See EMBEZZLEMENT 


FIELD WAREHOUSING 
1954 Inventories: Problem or Opportunity?: 
Benoist, p. 5, Nov. 


FOREIGN TRADE 
Let's Trade! (Editorial): p. 4, Jan. 
Is lt Better To Give It Away?: p. 51, Apr. 
Tariffs: p. 16, Sept. 


Lovis A. 


GOLD 
Why Invite Hoarding? (Editorial): p. 4, Apr. 


GOVERNMENT 

See also AGRICULTURE 

“It's Our Waterl'’: Joe H. Hodges, p. 20, Jan. 

U. S. Chamber Campaigns For Local Self-Help: p. 51, 
Apr. 

Urges Free Market for Money: p. 35, Aug. 

The Issues in Washington—A Survey of Banker 
Opinion: p. 9, Sept. 


HISTORICAL 
1933. in Washington: Herbert 
p. 31, Sept. 
The First Comptroller Lays Down Some Rules: Hugh 
McCulloch, p. 54, Sept. 
Remember the Cigar Store Money?: p. 24, Nov. 
The New York Clearing House Story: p. 34, Nov. 


INVESTMENTS 
The Why and How of Toll Roads: 
p. 18, Mar. 
Some Good Stocks, Some ‘‘Dogs"’ 
Shows: p. 42, June 


LABOR 


M. Bratter, 


Portiand Merrill, 
Off in 1952, Report 


See GOVERNMENT 


LAW 
Federal Reserve Legislation: p. 28, July 
Wage-Hour Violations Costly: p. 51, Apr. 
Warehouse Receipts: p. 28, Feb. 
What's The law? 


Alteration of Instrument: p. 22, Aug. 
Assignment of Bank Deposit: p. 32, Dec. 
Bankruptcy—Discharge as Defense: p. 33, Dec. 
Checks 
Death of Drawer: p. 40, Nov. 
Dormont Accounts: p. 28, Jan. 
Fictitious Payees: p. 24, June 
Forgeries: p. 30, Mar.; p. 32, July 
Collections: Liability of Collecting Bank: p. 28, Jan.; 
p. 40, Apr.; pp. 30 & 32, July; p. 26, Aug. 
Conversion: p. 40, Apr. 
Corporate Officer's Liability for Fraud: p. 39, Oct. 
Demand to Examine Bank Records: p. 28, Jan.; p. 30, 
May 
Duplicate Loans: p. 28, Feb. 
Endorsements: p. 26, Jan.; p. 24, June; p. 22 & 26, 
Aug. 
Garnishment 
of contents of safe deposit box: p. 40, Nov. 
of partnership account: p. 30, July 
of corporate account: p. 40, Nov. 
of balance applied on note: p. 32, Dec. 
Holder In Due Course: p. 28, Feb.; p. 30, Feb.; p. 
30, May 
Insurance 
on mortgaged chattels: p. 30, May 
failure to notify company: p. 22, Aug. 
exclusive agreement valid (mortgage loans): p. 
35, Apr. 
defaulting agent: p. 28, Mar. 
life insurance-savings account: p. 28, Jan. 
Joint Account: p. 26, Jan.; p. 30, Feb.; p. 36, Apr.; 
p. 22, June 
Mortgage—Failure fo Record: p. 28, Mar. 
Negotiability of Warrant Payable from Particular 
Fund: p. 32, Dec. 
Night Depository: p. 38, Oct. 
Safe Deposit Box: p. 32, Dec. 
Service Charges: p. 27, Jan.; p. 30, Feb. 
Statement of Account—Agreement to Examine: p. 33, 
Dec. 
Statute of Limitations: p. 30, Feb.; p. 38, Oct. 
Stop Payment: p. 26, Jan.; p. 30, Mor.; p. 33, Dec. 
Taxes 
Deductibility of Embezzlement Losses: 
Travelers’ Checks: p. 40, Apr. 
Usury: p. 40, Nov. 


LIBRARIES 


Sources of Statistical 


p. 32, July 


SLA Lists New 
p. 44, Feb. 


Information: 


LOANS 
Servicing Spells the Difference: L. Douglos Meredith, 
Ph. D.; p. 7, Feb. 
A New Way to Handle Requests for 
tions: p. 60, Feb. 


Loon Applica- 
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if it's Good for the Borrower, it's Good! (Editorial): 
p. 2, May 

Operation ‘‘Clean-Up'': Wyndham Hasler, p. 5, May 

We Welcome Church Loans: Lewis W. Harrison, p. 7, 
June 

A Two-Way Loan Payment Record: Edgar Howell 
Smith, p. 26, July 

loons Must Be Paidi: J. 8. Grassens, p. 16, Aug. 

Education on the instaliment Pian: Leonard V. 
Shakespeore, p. 28, Aug. 

Small Business Administration: p. 16, Sept. 

Banking Will Still Be Banking: E. Lawrence Worstall, 
p. 7, Dec. 

MANAGEMENT 

See also PUBLIC RELATIONS 

See also RESEARCH 

Economic Research—A Tool for Bank Management 
W. Raiph Lamb, p. 7, Apr. 

Check Survey Results Told by Joint Committee: p. 50, 
May 

The Case for Background Music: Dorothy McGrew, 
p. 14, July 

The First Comptroller Lays Down Some Rules: Hugh 
McCulloch, p. 54, Sept. 

Right Principles Stay Right (Editorial): Ray M. Gidney, 
p. 4, Sept. 

How to Control! Group Discussion: Edmund Mottershead, 
p. 24, Dec. 

MICROFILMING 

Bonk Microfilms Mortgage Ledger Cards as Customer 

Service: Charlies H. Nygren, p. 42, Nov. 


MONEY 
See also GOVERNMENT 
A Prudden Collection of Half Dollars: p. 34, Apr 
Government Checking Gold and Silver Stocks: Herbert 
Brotter, p. 46, Apr. 
Gold: p. 14, Sept. 


OPERATIONS 
See also EQUIPMENT 
Put a Machine on that General Ledger!: Daniel W 
Hogan, Jr., p. 32, May 
Tellers’ Machines Are Something More: Raiph €E. 
Kenner, p. 34, Oct. 
Point-of-Use Protection Pays: W. J. Cassin, p. 40, 
Dec. 
PENSIONS 


A Bulletin on Pensions: p. 20, June 


PERSONNEL 
Pay Isn't Everything!: Charley H. Broaded, p. 40, 
Feb. 
What Bosses and Workers Want: p. 42, Feb 
“You Are The Pennsylvania Company'': p. 66, Feb. 
Headstart in Business: p. 32, Mar. 
What About the Banker's Wife?: p. 16, Apr. 
Bookkeepers and Tellers in Twenty Days: Lewis L 
Bush, p. 20, May 


Exit interviews Conserve Manpower: A. Herbert Plant- 
eroth, p. 5, July 

They Could Operate a $50,000,000 Bank: p. 40, Oct. 

Twelve Reasons Why Workers Lose Their Jobs: p. 33, 
Nov. 

Carnegie On Courtesy: p. 12, Dec. 


PROTECTION 
See EMBEZZLEMENT 


PUBLIC RELATIONS 
Idaho's Virtues Extolled: p. 60, Feb. 
New Services for Customers of City National of 
Kansas City: p. 60, Feb. 
A Bank's Spirit Symbolized: p. 34, Mar. 
Junior Achievement Winds Up Another Year: G. 
Kellogg Rose, Jr., p. 10, May 
Getting Close to People: p. 48, May 
“| See You Are Busy'’: William A. Philpott, Jr., 
p. 26, June 
Scholarship Awards Win Public Approval: Jack Bed- 
ford, p. 30, June 
New Lawyer Referral Service Reported by Connec- 
ticut Bank: p. 46, July 
it Is What We Give That Counts!: Walter R. Bimson, 
p. 7, Aug. 
Philanthropy in Banking: Craig R. Smith, p. 7, Oct. 
Do We Want a Shorter Work Week?: C. W. Fish- 
bough, p. 24, Oct. 
RESEARCH 
Economic Research—A Tool for Bank Management: 
W. Ralph Lamb, p. 7, Apr. 
SAVINGS 
New York City Schools Using Savings Banks’ ‘‘Re- 
source Units’: p. 30, Jon. 
National Thrift Week Coming Up: p. 36, Dec. 
SHAREHOLDERS 
The Role of the Shareholder (Editorial): p. 2, Nov. 
How a Stockholder Can Help His Bank: p. 32, Nov. 
STATISTICS 
A Ten Billion Dollar Increase in Bank Deposits: p. 40, 
May 
See Smaller Expansion of Bank Credit and Money 
Supply This Year: p. 42, June 
Deposit and Government Totals Off—loans Up: p. 42, 
Oct 
SUGGESTION SYSTEMS 
An Invitation to Thinkl: William L. Rapp, p. 22, Feb. 
TAXATION 
See GOVERNMENT 
Pushing Closer to Tax Limitation: Frank E. Packard, 
p. 14, Jan. 
Your Tax IQ in Three Minutes: p. 32, Feb. 
How Excess Profits Tax Hurts You: p. 34, May 
Income Tax Savings Via Life Insurance: p. 26, Nov. 
Tax Tips on Securities: p. 30, Dec. 
TRUST FUNCTIONS 
Banks Make Best Trustees: Harold Helm, p. 46, July 


CALENDAR OF EVENTS 


AMERICAN BANKERS ASSOCIATION 


Jan. 25-27—Sixth Notional Credit Conference, La Salle Hotel, Chicago. 

Feb. 8-10—Mid-Winter Trust Conference, Hotel Waldorf-Astoria, New York, N.Y. 
Mar. 2-3—Annual Savings and Mortgage Conference, Statler Hotel, New York, N.Y. 
Mar. 22-24—National Instaliment Credit Conference, La Salle Hotel, Chicago. 


STATE ASSOCIATIONS 


Apr. 8-10—Florida, Vinoy Park Hotel, St. Petersburg. 

Apr. 12-14—Georgia, Atlanta-Biltmore Hotel, Atlanta. 
5-7—New Jersey, Chalfonte-Haddon Hall, Atlantic City. 
6-7—Oklahoma, Skirvin Hotel, Oklahoma City. 
6-7—Tennessee, Peabody Hotel, Memphis. 

9-12—North Carolina, The Carolina Hotel, Pinehurst. 
10-11—Maryland, Chalfonte-Haddon Hall, Atlantic City. 
10-12—~Missouri, Jefferson Hotel, St. Louis. 


11-13—Ohio, Neil House, Columbus. 


12-13—I1ndiana, Claypool Hotel, Indianapolis. 


12-14—Kansas, Kansas City. 


INDEX TO ADVERTISERS 


A 


ee Serre rr 
Allison Coupon Co., Inc. 
American Automatic Typewriter 


American Express Co. 
American Tel. & Tel. Co. ~: 
Australia and New Zealand Bank . 


Bank Vault Inspection Co. 
Bankers Box Co. 
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Continental Illinois National Bank 
& Trust Co., Chicago 
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De Luxe Check Printers, Inc. .. 
Diebold, Inc. 
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First National Bank of Chicago 
G 
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Lawrence Warehouse Co. ........ 7 
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Manhattan Office Equipment Co. . 38 
Mosler Safe Co. 
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National City Bank of New York . 8 

New York Terminal Warehouse 
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P 


Public National Bank & Trust Co. 
Oe Oe SN. 8 ct eviews s 


Radio Free Europe 
Ralston Purina Co. 
Recordak Corp. 


14-15—New Mexico, Hilton Hotel, Albuquerque. 

16-18 —Texas, Gunter Hotel, San Antonio. 
17-19—Mississippi, Buena Vista Hotel, Biloxi. 
20-21—Alabama, Dinkler-Tutwiler, Birmingham. 
20-22—South Carolina, Ocean Forest Hotel, Myrtle Beach. 
21-22—North Dakota, Dacotah Hotel, Grand Forks. 
23-25—California, Huntington Hotel, Pasadena. T 
23-26—Pennsylvania, Chalfonte-Haddon Hall, Atlantic City. 
24-26—Arkansas, Arlington Hotel, Hot Springs. 
27-29—Colorado, Broadmoor Hotel, Colorado Springs. 


Remington Rand Inc. 
Rifkin, A. & Co. 


Safford Stamp Works, Inc. 


Tauck, Arthur C. & Co. ......... 
Tracers Company of America 
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“OUR NATIONAL SYSTEM gives 

us the finest records for audit pur- 

poses. Machine-printed entries (in- 

cluding National Window Posting Savings) are 

all in original print,” reports the president of Oglesby-Barnitz. 


Salional s 3-Way Control System 


offers the ultimate in efficiency and control 
... pays foritself in savings!” 


id Cover 


“As the first bank established in Middletown, we’re highly ment, and our Loans and Discounts, and Mortgage rec- 
gratified with the way our National System has enabled ords are all posted on our new National Class 31 machine. 
us to improve upon the service we’ve rendered for more “The perfect follow-up of every entry provided by our 
than 100 years—at the same time paying for itself. National System . . . the fact that machine-printed entries 
“In our opinion, National’s 3-Way Control System are all in original print . . . and that overtime in all depart- 
offers a bank the ultimate in efficiency and control. We ments is eliminated, make us unhesitatingly recommend 
benefit from complete machine-printed entries—from National equipment and Systems to all banks.” 
original entry through our National Class 41 Bank Tellers’ R. S. Weatherwax, President 
and Savings machines, through the Proof machine, to the The Ogiesby-Barnitz Bank & Trust Co. 
posting of individual entries—with every transaction Middletown, Ohio 
under complete ‘audit tie-in’ control. 
“The National Unit Plan Posters, equipped with Auto- 
matic Overdraft Extension, give the true status of each How can National bank 
account balance. This information prevents the extension owes te ae kee te 
of unauthorized credit. The operator cannot unknowingly your nearby National rep- 
pay items drawn against uncollected funds. resentative today, got the 
“Final entries in our General Ledger and Daily State- Coreen anne 


*TRADE MARK REG. U.S. PAT. OFF. 


THE NATIONAL CASH REGISTER COMPARY, Dayton 9, Ohio 
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The right answer... 


When a customer calls your bank for financial advice or information, he’s assured 
of the right answer. “Right answers” form a large part of the stock-in-trade of 
every bank. Some of these answers are arrived at only after careful analysis of 
many factors, but the answer to the kind of check paper to furnish your customers 
is simple. Use La Monte Safety Papers. Checks lithographed on-La Monte Safety 
Papers are used the world over with complete assurance and marked satisfaction. 
Your customers, too, will appreciate them. Samples and information may be 
obtained from your lithographer or from us direct. 


A Check Paper All Your Own 


Thousands of banks and many of the larger corporations use La Monte 
Safety Papers with their own trade-mark or design made in the paper 
itself. Such inptviwuaizep check paper provides maximum protection 
against both alteration and counterfeiting—makes identif.cation positive. 
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THE WAVY LINES ® ARE A LAMONTE TRADE-MA 
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